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AHHOTanUA

B cTarbe ocBelaloTCA aKTyaIbHbIE BOIIPOCHI IIPYIMEHEHN s HelIpo(u3nonornieckoro o6opy-
JIOBaHMs B KOHTEKCTEe aHa/IM3a SMOLMOHAIbHBIX METPUK B LM(POBOIL Cpefie TTOCPEICTBOM BBIAB-
JIeHNsT B3aMMOJEVICTBIS «aMOLs — Beb caitT». Bplo mpoBeneHo 1ccefoBanne, HalpaBieHHOe Ha
BBIAIBJICHNE SMOLVIOHAIbHOTO BOCIPUATIA Beb caliTa opraHmusanuy cgepsl yoryr. s npoBeneHns
JaHHOTO VICC/IeNOBaHMA OBV MHTETPMPOBAHBI CIEAYIONINe METOAbL: ITyOMHHOE IHTEPBbIO, 103a0M-
MUTU-TECT (BBIIOTHEHME 3aJJaHNi C CUHXPOHHOI 3aMMChI0 HePODU3NOTIOTNIeCKUX TIOKa3aTeeit ¢
noMolbio onurpada u aiitpekepa). brarogapsa JaHHOMY HellpOMapKeTHHIOBOMY MCC/IeOBAHUIO,
HaM yZIa/I0Ch M3YYUTh SMOIVIOHAJIbHYIO PEaKIMI0 PECIIOHAECHTOB Ha KaKIOM STaIle HaBUTAIVMM T10
BeO caiity. HecMoTps Ha TO, 4TO Oflilee BIleYaT/IeHMe O CaiiTe Y PECIOHJEHTOB c(HOPMIUPOBATIOCH
IOJIOKUTETbHOE, HA HEKOTOPBIX 9TAIaX 9KCIIEPUMEHTA PECIIOH/IEHTbI MCIIBIThIBA/IU TPYFHOCTY B BbI-
TIIOJIHEHUY 3a/IaHMIA, C IOMOIBIO YeTo OblIa IMoTyYeHa IleHHasd MHGOpMALUA IS YCTPaHeHUA psfa
npo6yeM fanbHeltero abrpevisa caiita. C moMoIbio MOJ00HBIX NCCIE[OBAHNIT SMOI[MOHATBHOI CO-
CTaBJIAIONIel BO3HIKAET BO3MOXHOCTD OIITMMM3UPOBATH II0/Ib30BATE/IbCKIIL OIIBIT, IOCKOJIBKY Hell-
podusnonornyeckue 3aMepsl IOMOTAIOT KOMIUIEKCHO M3YYUTh IIOBEfieHMe IoTpebuTerneir. B aroi
CTaTbe MBI PACCMOTPUM OCHOBHBIE METOJ[bl HEIIPOMapKeTUHIA, a TAKXKe IIPYIMEHEeHe HellpoMapKe-
TUHTa B UQPOBOIL Cpefie Ha IIpUMepe aHaIn3a Beb caliTa OpraHu3aIyn.

Abstract

The article highlights current issues of the use of neurophysiological equipment in the
context of the analysis of emotional metrics in the digital environment by identifying the interaction
«emotion — website». A study was conducted aimed at identifying the emotional perception of the
website of a service organization. To conduct this study, the following methods were integrated: in-
depth interview, usability test (performance of tasks with synchronous recording of neurophysiological
parameters using a polygraph and an eye tracker). Thanks to this neuromarketing study, we were
able to study the emotional reaction of respondents at each stage of website navigation. Despite the
fact that the overall impression of the site among the respondents was positive, at some stages of the
experiment, the respondents experienced difficulties in completing tasks, which provided valuable
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information for eliminating a number of problems in the further upgrade of the site. With the help of
such studies of the emotional component, it becomes possible to optimize the user experience, since
neurophysiological measurements help to comprehensively study consumer behavior. In this article,
we will look at the main methods of neuromarketing, as well as the application of neuromarketing in
the digital environment, using the analysis of an organization's website as an example.

KiroueBble CTOBa: MapKeTUHT, HellpOMapKeTVHT, HelpOMapKeTIHTOBbIE MICCIeJOBAHNA, Hell-
podusnonornyeckme 3aMepsl, HUPPOBOIT MAPKETVHT

Keywords: marketing, neuromarketing, neuromarketing research, neurophysiological
measurements, digital marketing

Beedenue

HeitpoMapKeTHHT sB/IsIeTCSI OTHOCUTEIBHO HOBOI AUCLIMIUIMHOM, 9TO OffHA U3 00/1acTeit Map-
KEeTVHTA, UCC/IEAYIOIIas MO3TOBYIO aKTMBHOCTD ITOTPeOITE el /IS TOTO, YTOODI M3YUNUTD UX PeaKIUN
Ha pas3/MyHble MAPKETUHIOBbIe CTYIMYJIbI, TaK/e KaK, HallpuMep, peK/laMa, YIIaKOBKa I TaK Jajee
u paspaboraTb 9 eKkTuBHBIE MaPKETHHIOBbIE CTPATErN. B coBpeMeHHOM MapKeTuHre Bce 6oee
B)XHYIO POJIb MI'PaeT SMOLMOHA/IbHAA COCTABIIAONIAA Ipoljecca mpuHATHA pemennit [1]. Ha mpo-
TSDKEHUM TOCTIEHUX AeCATUIeTUI HellpOHAayKM IIpeTepIie/y O0IbIIOoi CKaYOK B Pa3BUTUY, OTKPbIB
BO3MO>KHOCTY MCCTIEJOBAHIIsI HAIlleTo Mo3ra Ha 6ojiee ry6okoM ypoBHe. JlaHHast 06/1aCTb OCHOBBI-
BAeTCS Ha IPUHINIIAX HEMIPOOVMOIOTUY ¥ KOTHUTVBHOM IICMXO/IOTMH, YTO ITO3BOJIAET IPOHVKHYTH
B IIO[ICO3HaHMe [IOTPeOUTeIell ¥ Y3HATh MeXaHU3MbI IPVHATUA UMM pelleHnit. B tepMuHe «Heipo-
MapKeTVHI» IPOUCXOANT 0O beIHeHNe IBYX C/IOB, TAKUX KaK «HEPOHBI» U «MapKeTuHI» [7]. Takoe
Ha3BaHJe XapaKTepu3yeT caMy CyTb JaHHO 00/IaCTyi — aHa/IM3 TeX IPOLeCCOB, KOTOPbIE IIPOVCXO-
IAT B IIOCO3HAHMY ITOTPEONTEIA, HO OH, B CBOIO OUepefb, IaXke He JOTa/ibIBaeTCsl O MOTMBAX CBOETO
BbI6Opa [8]. KoMOuHanmss MapKeTHHIa 11 HeJPOHAyK II03BOJISET ITOIYYNUTh HOBBIE MHCAITHL O TOM,
KaK MO3T ITIOTpeONTe/IA pearnpyer Ha pasIiMaHOro pofia CTYMYIIBL.

Memoouka

B ocHOBe HelipoMapKeTHHIa JIEKUT UCIIONb30BaHNe Pa3TNIHbIX METOLOB MCCIENOBAHMS, K
IpUMepy, TaKUX Kak anekrposHuedanorpamma (EEG), pyHKIMOHANbHASA MarHUTHO-Pe30HAHCHAS
tomorpadus (fMRI), 6marogapss KOTOpOiT BO3MOXXHOCTD U3YYUTh aKTVBHOCTb MO3Ta B PEXIME pe-
aJIbHOTO BPEMEHU, aliTPeKVHI MCCIeOBaHMA, a TaKXKe 3aIJCh HeKOTOPBIX (PM3MOTOTMYeCcKUX I10-
KasareJieil, C TIOMOIIIbI0, HanpuMep, nonurpada (6umobpacnera) n goromnernsmorpammsl. [laHnHbIe
METOJbI ITO3BOIAIOT MIONMYYUTD PA3INYHYI0 MHPOPMAIINIO O MO3TOBOJ aKTVBHOCTH 1 BBISIBUTD 9MO-
IIVIOHAJIbHbIE PeaKI[Uy IOTpeOuTenell, KOTOpble OHV He BCEIZia CIIOCOOHBI BBIpasuThb crnoBamu. Oc-
HOBHBIMV METPUKaMM SBJIAIOTCS 3alIOMVHAEeMOCTD, 9MOIMOHA/IbHAS PeaKIysa, BHUMaHMe, NHTEPeC
Y1 SMOL[OHAJ/IbHAsI BOBIEYeHHOCTD [9]. B xozte mccenoBanms ObUIM OMTyYeHbl pe3y/IbTaTbl, KOTOPbIE
YeTKO OIpefe/, Kakue 00/1acTy MO3ra akKTUBUPYIOTCA B OTBET Ha Pas3/MyYHble CTUMYJIBI, TaKIe
KaK JM3aliH, [[BeT, 3ByK U CTPYKTYypa caiiTa.

KitroueBoit 0c06€HHOCTBIO HellpOMapKeTIHTIa IBJISIETCSI CIIOCOOHOCTD MIPEOCTABIIATh Hanbo-
nee 00'beKTUBHYI0 MHPOPMALIMIO O peaKIMsX MOTpeduTeel, B TO BpeMs KaK TPaUI[MIOHHAs MeTO-
JOTIOTYSI MOXKET SABJIATHCSA CYOBEKTUBHOI U [O/IATaThCsl b HAa aHKETHPOBaHME U YCTHBIE OIIPOCHL.
YenmoBeueckuit Mo3r 6ecco3HarennbHO obpabareiBaet 6omee 50% nnbopmauuu (2, 3]. Ilo cpaBHeHMIO
C TPafiMIVIOHHBIM) MeTOJJaM}l aHa/lN3a Ha OCHOBE aHKETMPOBAHMA U MHTEPBBIO MCCIENOBAHN Ha
OCHOBe HellpoMapKeTVHIa 60/lee TOYHO OIMCBHIBAIOT peabHOCTD [4]. OgHAKO HelpOMapKeTVHIOBbIE
VICCIEIOBAHMSI, HECMOTPSI Ha X 3HAUMTe/IbHbIE IPEUMYILeCTBA Iepef] TPaJUIVIOHHBIMU METOAMIA,
He SIBJISIIOTCS Ha CETOIHSIIHMUI JIeHb JOCTATOYHO paciupocTpaneHHbIMHI [10].

Ocnosnas wacmo

B xoze mccmenoBaHmst ObIIO BBISIBIEHO, YTO €CTh KOHKPETHbIE MTP1eMbl BU3Ya/lbHON yoemu-
TEJIbHOCTY, KOTOpPbIe CIIOCOOHBI BBIABUTH peaKLMy IO/Ib30BaTeell B MOMEHT IOCEILIEeHNs CaiiTa.
PesynbratThl MCCIefOBaHMs IO3BOININ CHENATh BBIBOABI Ha OCHOBE OO'beKTMBHBIX JaHHBIX 1 ITOHU-
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MaHA IOTPeONTeTbCKIX MIPEeAIIOYTeHNI. Tak, HalpyuMep, pe3y/IbTaThl HellpOQU3NOTOTMYeCKIX UC-
clleloBaHMii AT 99,9% KadeCTBEHHOTO M JOCTOBEPHOTO aHa/lIN3a, CIe/TAHHOTO MIMEHHO Ha OCHOBE
aHa/mM3a Helipousnonorndeckoy nHpopmanuu. B ommdme oT TpagMIVIOHHBIX MapKeTUHTOBBIX
pelleHnit IpYMeHeH)e JAHHOTO MEeTOJja ITO3BOJIsIeT MOMTHOCTBIO MCKIIOYUTD CUCTEMHYIO OLIMOKY,
CBSA3AHHYIO C COLIMa/IbHO-BbIBEPEHHBIM U/IM OXKMAEMBIM OTBETOM. [103TOMY, KaK OTMEYaloT gpyrue
VICCTIEIOBATENY, IIMPOKOE IIPMMEHEHNE METO/IOB HEMIPOMAPKETVHIA JI/IA U3y4YeHNUA NPOLECCOB NPH-
HATUSA PeLIeHN BBITOAHO KaK MOTPeOUTEAM, TaK ¥ MapKeToJIoraM [5], MOCKOIbKY OFHMM U3 KIIIO-
YeBBIX ACIIeKTOB HellpOMapKeTIHTA ABJIAETCA M3ydeHVe SMOIVOHATbHBIX peaKItil IIoTpebuTenelt,
KOTOPbIE€ 3HAYUTENIBHO BIVAIT Ha MIX IIOBEJEHME U IIPEAIIOYTEHNA.

ITpoBeeHHOE HaMU MCC/IElOBAaHME TIO3BOIMIO IIPOBECTY aHA/IN3 IIO/Ib30BAaTENsA BO BpeM:
B3aMMOJICVICTBUSA C BeO-caiiToM opranmsauym cdepbl yoryr (Ha3BaHye OpraHM3alMy He pasryiania-
€TCs), 9TO MO3BOIIO YAYYIINTDh KOHBEPCHIO VI ONTYMM3MPOBATh IO/Tb30BATEIbCKIIT OMBIT. I71s1 Op-
raHm3aIyy, paspabaTeiBaoIeil CBOI BeO-cailT, BA)KHO IIOHMMATb, KaKlie aCIIeKThl BeO-caiiTa BbI3bI-
BAIOT [TOJIO>KUTEIbHBIE VTN, HA000POT, OTpUIIaTeIbHbIE SMOLVIOHAIbHBIE PEaKIIL.

Hamu 65110 IpoBefieHO MCCIeioBaHMe BeO-caiiTa ¢ IpUMEHEeHNeM Hellpop1310I0ornIecKo-
ro obopynoanus ITAK «Heiipobapomerp». Llenpio 6bU10 mpoBefeHMe MCCIESOBAHUA 9MOLO-
Ha/IbHO-(QM31MYECKOIl peaKLMy MOIb30BaTe/A Ha apXUTEKTYPY U BU3ya/bHbIE pellleHns BeO-caliTa.
B xope nccenoBanms ObIIO MCIIONIB30BAHO CrIeAyIollee 060pyRoBaHNme: aiiTpekep u nonurpad (6mo-
Opacner). B akcriepumenTe yyacTBoBano 35 pecnoHzieHTOB. CrieiyeT OTMETUTD, YTO I TOYHOCTY
IIO/Ty4eHVsI TaHHBIX IIPY Helpo(U3MOIOTNYeCcKMX 3aMepax MIHVMAIbHBIM YMCIIOM PECIIOHIEHTOB
IJI PENpe3eHTaTVBHOCTY PEe3y/IbTaTOB CUMTAETCA 15 YenmoBek.

Pesynvmameut

I[To pesynpraTaM uccienoBaHys ObIIO BBLABIEHO, YTO 85% (30 pecIOHIEHTOB) CAiIT He IIO-
HpaBuiIcA. C TOUKM 3peHNs SMOLUVOHATbHO COCTAB/IALIEN IIPY B3aVIMOAEICTBUY C CAliTOM U €T0
BU3ya/IbHBIMY XapaKTepUCTUKaMM (U3aliH, CTPYKTYpa, pacloNo)KeHNe II0 LIeHTPY 9KpaHa) ObUIn
BBIABJIEHBI COBEPIIEHHO HE NPUTATMBAIOLVE BHUMAaHME BU3yabHbIE IIPYEMBI.

78% v 27 pecIIOHAeHTOB OTMETIIIN, YTO CAlIT COBEPIIEHHO He IIpUBJIeKaeT BHUMaHue, (o-
Torpaduy, BbIIO>KEHHbIE Ha CaiiTe, CleTTaHbl HellpodeccroHaIbHO, 60/IbIe HapeKaHsA 110 1{BETO-
BOJI raMMe, 3BYKOBOMY COIIPOBOXK/IEHMIO ¥ CAMOV apXUTEKType caiita. Vccnenosanne oKasano, 94To
y 33 pecrnioHzeHTOB ObLIO 3apUKCUPOBAHO CHIDKEHNE SIMOLIVIOHAIBHOI PeaKL[My ¥ BOB/IEYEHHOCTH,
3TO OBUIO BBI3BAHO CKYKOJ U IIOTepell MHTepeca, 3TO ObI/I0 0OBACHUMO TeM, YTO Ha caiiTe He ObUIO
BOOOIIIe HIKAKVX IIPYEMOB BU3Ya/TbHOI CaIVIEHTHOCTY (3aIlIOMMHAEMOCTH U IIPUBJICYEHMsI BHIMA-
HUA). B 11e710M 110/1b30BaTeNbCKMIT TPEH/L VIMEJT pe3Kyie HeraTVBHbIe BCIUIECKY B BUJIE CYJIBHOTO pas-
Ipa>keHns, 0COOEHHO B KOHIIE 9KCIIepMMEHTA.

AHanus IMHAMMKM SMOLVIOHA/IPHONM peaKLVy PECIIOHIEHTOB Ha Ka)KJOM 9Talle IPOBEJIeHNA
9KCIIEPVMeEHTa ITO3BOJIVII BBIABUTD PsAJ| Mpob/IeM B BeO-caiiTe, BIMAIOMINX Ha I3MEHEHVE 9MOLMO-
HaJIbHOTO (pOHa IO/Ib30BaTesIell, YTO, B CBOIO O4Yepelib, GOpMMpPYeT HeraTBHOE BIIEYAT/IEHNE O Ca-
MOJ OpraHM3aLMN.

B 3akio4yeHue OTMETUM, YTO HEMIPOMApKETVHT CTAHOBUTCSA Bce 0ojiee BaYKHBIM 3/1eMEHTOM
COBPEMEHHOTO MapKeTUHTa B IVI(PPOBOI Cpefie IIpM aHa/IN3e SMOLVOHAIbHBIX peaKIMil Ha oIpe-
JeTIEHHbIE CTUMYJIBI, IIO3BOJIAET ONTUMMU3MPOBATh MO/Ib30BATENbCKIII OMBIT. biraromapa mncnonb3o-
BaHUIO HEJ[POMapKeTIHIa, OpPraHM3alMy MOTYT IIOIyYUTh ITyOOKOe IMOHMMaHue MoTpeOHOCTel U
IIPeJIIOYTEHUII CBOEII L[eJIeBOIT ayAUTOPUI M CO3/IaTh MapKEeTHHIOBbIE CTPATeTyy, KOTOpbIe ObI MaK-
CMMaJIbHO COOTBETCTBOBA/IN STUM IOTPEOHOCTSM.

Buisoow!

TaxuM o6pasoM, aHa/NMN3 SMOLMOHAIBHBIX METPUK (BHUMaHNe, IHTEpeC ¥ 3allOMIHAHIe)
IpeficTaBIAeT cO00I MOIIHBI MHCTPYMEHT, TO3BOJIAIONNI TIOHATD IOTPeOUTENbCKOE TIOBEfieHNIe U
3MOLIMOHA/IbHbIE PEaKLMM Ha MapKETUHIOBblE CTUMY/bI. HellpoMapKeTMHIOBbIE MCCIEOBAaHNA Ha
OCHOBE JCIIO/Ib30BAHNA HellpO(U3NOTOrMYecKoro 060pyRoBaHMs CIIOCOOHBI TOMOYb MapKeTO/I0raM
u OpeHaaM ONTUMU3NMPOBATh CBOM CTpATeruy, Co3aanasi Ooee pyUBIeKaTe/IbHbIe U YOeuTeTbHbIe
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npeIoXKeHus st norpe6burerneit. OGHAKO OTMETHM, YTO HePOMAapKETHHT OT/INYHO KOPPENNPYET C
TPafgLMIOHHBIMM METOJAMy, HO COBpeMEHHbIe MHCTPYMEHTBI, JICIIO/Ib3yeMble B XOJie HellpoMapKe-
TVHTOBBIX MICCI€OBAHIA, TOBBICAT 3¢ (PeKTBHOCTb MapPKeTVHIOBBIX KaMIIaHMIt [6)].
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