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Раздел I
Unit 1
Text I
Before you read

1. Match the terms from column A with their Russian equivalents from column B:

	
	A
	B

	1
	current assets
	a   погашать долг в рассрочку

	2
	clear
	b   выплаченный в рассрочку

	3
	balance sheet
	c   оценивать, определять стоимость

	4
	amortize (v)
	d  имущество, достояние, средства;
    активы; фонды; капитал                                                    

	5
	appraise, (v)
	e  основные средства, основные фонды

	6
	repaid by annual installments
	f   текущие активы

	7
	collateral
	g  балансовый отчет

	8
	deed
	h  движимое имущество

	9
	equity
	i   ипотечный кредит

	10
	encumbrance
	j   осуществлять клиринг векселей,  чеков

    выплачивать по чеку кли​ента

	11
	discount ( v)
	k  имущественное обеспечение,  обеспечение ценными бумагами

	12
	assets
	e  обеспечение; залог; дополнительное обеспечение

	13
	collateral security
	m  долг, задолженность, обязательство

	14
	chattel mortgage (US)
	n  документ, скрепленный подписью и  печатью

	15
	chattel
	o  процент скидки, ставка учета

	16
	fixed assets
	p  закладная, долг, обязательство


2. Before reading the text answer the following  questions:
1. What  kind of borrowings do you know?

2. In what circumstances an overdraft on current account is
 permissible?

3. How are personal loans usually repaid?
4. Will you pay back more than you borrowed? What will the
  difference be?
3.   Read the text and answer the following  questions:
Banks make their profits by lending the money which customers de​posit with them to others who need it for personal or business reasons. Most people need more money than they have currently available at some time in their lives.

To be a borrower you must be a customer of the bank because the money will be lent to you through a bank account. There are two ways in which you may borrow. The first, and easy, is to spend more money than you have in your current account — to overdraw. The second, and the normal way of borrowing larger amounts or for a long period of time is the loan.
If a manager permits an overdraft on current account he is likely to set a limit to the size of the overdraft and may stipulate a date by which the account is back in credit. Businesses whose payments and receipts are often irregular will frequently need to use overdraft facilities and they are often granted to private customers as well particularly when the manager knows that regular payments are made directly into the account.
If a loan is granted it will be a fixed sum immediately available for a fixed period of time. The principal and the interest on it may all become due for payment at the end of that period but for personal loans it is common to arrange that the loan and interest are repaid in equal regu​lar instalments over the period of the loan. A separate account is opened to record the repayments as they are made.
Whether you are seeking money for business or personal reasons there are a number of things that the manager will want to know before he is prepared to grant your request. The obvious facts will be the amount that you seek and the arrangements for re-payment that you are able to suggest. You need to tell him sometliing about the purpose of the loan, a business loan is likely to help you make profits out of which the loan can be repaid with interest and he will wish to judge for liimself whether or not this is likely. Personal loans usually have to be repaid out of an income which will not get any bigger and the manager will be particularly anxious to ensure that you are not being too optimistic. In deciding this he will be considerably assisted by his knowledge of you and his estimate of your character.
Sometimes people do not ask for enough money because they are anxious about the burden of the repayments. The manager will be wise enough to try and ensure that you will have sufficient amount of money to do what you want to do. Finally he will consider whether or not you really will be able to repay and what kind of security you can offer against the possibility that you do not repay. In the case of a business the manager may well want to see well prepared, relevant documents such as profit and loss accounts and balance sheets for the most recent years. He would also ask about the expected return from the use of the money and want to see some figures upon which you have based your calculations. For a business good security might be one or more of the assets of the business whilst personal loans are often secured by such things as life insurance policies on which the bank is making regular payment for you or the deeds of your house.
1. What information will the manager require for a personal loan?
2. What information will he require for a business loan?
3. What other things will he take into account?
4. What will he need from you to make the loan safer for him?
5. What does a businessman mean by his expected rate of return?
6. Why might this be important to the bank manager?
7. What kind of things might you offer as collateral for a personal
loan?
Exercises: 
1. Find proper definitions:
	
	Terms
	
	Definitions

	1.
	Mortgage
	a)
	anything owned that has financial value

	2.
	Collateral security
	b)
	an asset, such as real estate, which cannot be readily changed into money

	3.
	Asset
	c)
	assets other than real estate which can be readily changed into money

	4.
	Open note
	d)
	to promise as security

	5.
	Current asset
	e)
	some security in addition to the main security for money lent

	6.
	To pledge
	f)
	an agreement to give up collateral which has been pledged if a debt is not paid

	7.
	Fixed asset
	g)
	a note, the payment of which is not guaranteed by collateral security

	8.
	Real estate
	h)
	anything owned, especially real estate or land

	9.
	Chattel mortgage
	i)
	Land including anything constructed on it

	10.
	Deed
	j)
	a mortgage on any personal or movable possesions such as furniture or equipment

	11.
	Equity
	k)
	a document which proves legal ownership of real estate

	12.
	Property
	l)
	the value of the piece of property beyond any indebtedness held against it

	13.
	Principal
	m)
	a statement of the assets and liabilities of a business which shows its position at a particular date

	14.
	Instalment


	n)
	a payment towards a larger sum usually made at regular intervals

	15.
	Loan
	o)
	the amount of the loan itself before any interest is added

	16.
	Repayments
	p)
	a statement which shows the calculation of the results of doing business for a particular period of time

	17.
	Balance sheet
	q)
	a fixed sum of money borrowed for a fixed pe​riod of time 

	18.
	Profit and loss account
	r)
	land or buildings

	19.
	Real property
	s)
	amounts of money which are given to a credi​tor in settlement of a debt or a loan


2. Choose the right answer:
    1.
«application for loan» means:
a) granting loan,

b) asking to be granted loan,

c) refusal to grant loan.

     2.
«balance sheet» denotes:
a) total profit,

b) total revenues,

c) a document which shows the state of a business at a particular moment

     3.
«indebtedness» here means:
a) repayment,

b) owing thanks,

c) debt, borrowing.

     4.
«security» in this sense is:
a) bonds, share certificates and other titles to property,

b) safety,
.
c) a guarantee of payment.

     5.
«principal» here means:
a) the most important information,

b) the amount of the original loan,

c) the chief item or person.

    6.
«my loan is due for repayment» means:
a) my loan has reached maturity.

b) my loan has been paid off,

c) my loan has been extended.

    7.
«holdings free of encumbrance» means: 
a) holdings heavily in debt,

b) the encumbrance isn't very large,

c) property or security clear of indebtedness.

8. «my net worth» means:
a)the value of one's holdings after all obligations have been paid.

b)any personal or movable possession,
    c) net earnings.
    9.
«a co-signer» denotes:
 a)a person who holds a deed to the property,

 b)a person who signs a document with another person and shares the  

    obligation,
 c) a lawyer who prepares a trust deed.
10.
 «title o property» is:
a) the record or proof of' ownership of property,

b) the name of the person who owns the property,

c) a word indicating a high financial rank.
   11. «my expected return» means:
           a) when 1 expect to come back,
 h) the amount of money I expect to have to repay, c) the income I expect to 
      receive from doing business.
   12.
«deeds» are:
            a) actions,
  h) documents .showing how well my business is doing,
  c) documents which prove that I own a particular piece of real property.
3. Say what is true  and what is false. Correct the false sentences:
1.
When a bank's manager considers an application for a loan, he usually requires some information about the items shown on the appli​cant's balance sheet.
2.
The manager is not concerned whether any of the applicant's assets have already been pledged as security.
3. The bank often asks the applicant to pledge part of his assets as
collateral security to the bank's loan.
4. One cannot apply to a bank for an extension of a loan.
5. To grant a loan (he bank must be sure that the applicant can repay it.
6.
The bank will never wish to offer a larger loan than the applicant asks for.
4.
Combine the words listed below into meaningful two- or three-word
expressions:
asset
equipment
current
fixed
committee
instalment
deed
loan
discount
net
documents
worth
5. Fill in the blanks:
Last week Mr Auger went to his bank to apply for  a ……. as he wishes to purchase a piece of land right to his own. He applied for a …….and the bank asked him for a statement of his business affairs including
a………account and a ......
The bank manager was happy to grant the loan but wanted some form of …..from M г Auger and asked him if he would offer one or more of his fixed ……..as……. The bank was prepared to make the loan for ten years and expected Mr Auger to pay off the annual ……..
and some of …….
each year in two equal
……….every six months.
Text II
Before you read

Discuss these questions.

1 When you go shopping in your country, how do you pay for goods?

2 List all the payment options you can think of.

3 Which of these ways to pay is most secure from the point of view of avoiding   loss or theft of your money?
Mondex is electronic cash, stored securely in a smart card. For consumers, Mondex offers all the convenience, control and flexibility of cash in the familiar form of a card.
Retailers will receive funds immediately without the need for authorisation or settlement when consumers pay for goods and services with a Mondex prepayment card. The receipt of value in a Mondex transaction is as immediate and certain as ordinary cash - but Mondex value can be banked easily at any time of the day or night.
Mondex complements credit and debit cards, delivering new levels of efficiency, cost-savings and marketing opportunities for all retailers and service providers.
In the new Mondex payment system, monetary value is stored in an Integrated Circuit (1С) Chip known as the electronic purse. Purses are held by all participants in the system - personal cardholders, retailers, service providers and banks.
For personal cardholders the purse will be a standard, plastic 1С card.This can be loaded with electronic value via a Mondex telephone - bringing a new dimension in money management and electronic cash transactions - or in much the same way as cash is currently obtained, for example from a cash machine or a bank branch.
To check how much money remains on their card, all cardholders will receive a  Mondex balance reader - a small lightweight device in the form of a key ring.
When paying for goods or services, the exact amount is simply transferred from the card to the retailer's purse in a Mondex point-of-sale (POS) device. No PIN, authorisation or signature is 25    required - just like cash.
Telephones will be especially adapted to enable cardholders to access their bank account at any time; to withdraw or pay-in value down the telephone line; order and pay immediately for goods and services from a retailer; send and receive money to or from friends and family. For a retailer, a Mondex telephone means that value can be deposited directiy into their account at any time of the day and night.
The Mondex wallet will make person-to-person payments possible. Electronic cash can be transferred between any Mondex card and a separate purse held in the wallet.The wallet will  also read the balance on the card and/or the wallet as well as maintain a log of the last ten transactions.
Mondex electronic purses contain a 4-digit'lock code1. By pressing the lock key on devices such as a wallet or telephone, the cardholder's money is kept secure and their transactions private.

Exercises:
1. Match these verbs and nouns as they occur in the text.

	
	Money
	goods or services
	your bank account
	the balance of your account

	pay for

access

withdraw

read

deposit

transfer

check
	x
	/
	x
	x


2.  Match the first half of each sentence with the most appropriate second half
1 Using the Mondex telephone you can              a)  in the 1С chip which is known as a   withdraw money                                            purse.

2 Retailers can deposit money                             b)  into their account at any time.

3 Retailers can use the Mondex system to           c) to friends and family.
receive payment

4 The wallet can be used to transfer funds          d) from your account.

5 Electronic cash is stored                                   e) from customers.
6 You can send money over the telephone          f) between any two personal    

    cardholders.
3. Over to you 

1 Imagine you are a banking officer talking to a bank customer. Explain how Mondex works.

2  Either orally or in writing, describe the benefits of the Mondex system for

a) retailers

b) consumers

3   Compare smart cards such as Mondex with
a) credit cards or debit cards

b) cash

4   Describe a similar payment system which you are familiar with.
Unit 2

Text I
Before you read

1. Match the terms from column A with their Russian   equivalents from column B:

	
	A
	B

	1
	exchange equalization  account   
	a  брокер, маклер

	2
	savings and loan Association (US)
	d  брокерское дело, маклер​ство,  

     посредничество

	3
	firm of (stock) brokers
	c  брокерская фирма

	4
	disbursement
	d  брокерская фирма

	5
	commercial bank
	e   коммерческий банк

	6
	brokerage house (US)
	f   кредитный союз

	7
	lend (v) (lent, lent)
	g   выплата в порядке погашения

	8
	fiduciary
	h   валютный уравнительный 

     счет

	9
	finance company
	j   доверенное лицо, фидуциар

	10
	credit union
	i   финансовая компания

	11
	scrutiny
	k  ссужать, давать взаймы, 

    одалживать

	12
	security, securities
	l   кредитное учреждение

	13
	national bank
	m  национальный банк

	14
	lending institution
	n   ссудно-сберегательная 

     ассо​циация (ам)

	15
	state bank
	o  нормировать

	16
	United States Treasury
	p  ценные бумаги

	17
	subscribe (v)
	q  государственный банк

	18
	stock exchange (S.E., St.Ex.)
	r  фондовая биржа

	19
	subject to
	s  проверка

	20
	The Treasury
	t   подписываться на ч.-л., при 

    обретать  по подписке

	21
	brokerage
	u  подлежащий чему-либо

	22
	broker
	n  казначейство, министерство  

    финансов

	23
	ration (v)
	x  казначейство, министерство 

    финансов (ам.)


2. Before reading the text answer the following questions:
     1. What do you know about the Bank of England?

     2. What control instruments of the Bank do you know? 
The reason for which the Bank of England was founded in 1694 was to look after the Government's debt, commonly called the National Debt, and this is still a most important function. A large proportion of the debt is made up of Government bonds, that is pieces of paper stat​ing that the holder has subscribed such-and-such a sum of money and is entitled to so much interest per year. Two world wars have helped to swell the issue of bonds to some $,40,000 million. Another sizeable slice of debt is in the form of Treasury bills which are rather like bonds with a very short life span before the Government buys them back again and so repays the loan. Their purpose is to provide the government with day-to-day money to cover the inevitable gaps which occur be​tween its disbursements, e.g. on such things as unemployment benefit and its receipts from taxation. A third type of debt is the group of Na​tional Savings Securities, of winch ordinary Post Office (now National Savings Bank) accounts and Premium Bonds are perhaps the best-known examples.
The Bank of England is the ultimate source from which the general public can obtain cash. Other English banks used to issue their own notes, but now they all use the Bank of England notes. Scottish banks have continued to issue their own, but it is an expensive undertaking, and is closely controlled by the central bank in England.
The Bank also looks after the bank account of the Government just like an ordinary bank does for its customers. Into this account go all tax receipts and any other transfers of money from the various banks, and out of it go all payments.
Because all the important institutions in the City maintain accounts at the Bank, transfers of money between them and the Government, which go on every day, are made very easily. The Bank merely debits one account and credits another. The Bank also holds accounts for im​portant international institutions like the World Bank, for just over a hundred central banks and also for some ordinary foreign banks, mak​ing a total of nearly two hundred accounts.
The Exchange Equalisation Account is the name of the fund in which are held the gold and foreign currency reserves of the country. The managers of the fund have the task of intervening from time to time in the otherwise free market for foreign currency, so as to influence the price of the pound in line with Government policy, or simply to try to maintain a reasonably orderly market.
The pound is not the only currency whose price has to be carefully controlled. Most of the major world currencies have the same prob​lems, and all greatly benefit from international cooperation. Dealing with other central banks and managing money on an international scale has become an important side of the Bank's work. Every month the Governor flies to Basle to spend a week-end in conference with his op​posite number from the central banks of other western industrial coun​tries.
The object of the Bank's management in the monetary field is to sup​port the Government's activities in other fields, e.g. taxation policy, export promotion and so on. The methods of control used by the Bank are based on a system in which money available to be borrowed should be rationed by price, not by orders from the Bank or The Treasury.
The battery of instruments of control the Bank has may be summa​rized as follows:
1.
Suggestion and request. From time to time the Bank will make
suggestions to the other institutions in the City, indicating the policy
the authorities intend to pursue. If they want specific action, the Gov​
ernment makes a «request» like the following:
«Notice to banks.
All banks and finance houses are asked not to provide either loans to persons or check trading facilities for the purchase of...»
2. Open market operations. This is the name given to the activities
of the Bank in the financial markets for control purposes. The point is
that by its interventions the Bank can influence markets to move in the
directions which it desires.
3. Special deposits and supplementary deposits. From time to time,
the Government may wish to reduce the amount of money that people
can borrow in order to reduce the amount they spend. An effective way
of doing this is to reduce what the banks have available for lending,
and this is done by requiring them to deposit more money at the Bank
of England in special accounts from which it cannot be withdrawn until the Bank says so.
Exercises:
1. Say what is true and what is false. Correct the false sentences:
1.  Commercial bank's services are limited.

2.  Fiduciary services are handled by trust companies.

3.  Commercial banks don't deal with brokerage services.

4.  American state banks offer fewer services than a national bank.

5.  The interest on deposits is usually higher in savings and loan asso​ciations.

6.  Savings and loan associations offer regular commercial services.

7.  Every English bank issues its own notes.

8.  All the important institutions in the City maintain accounts at the
      Bank of England.

9.  The amount of money available for British borrowers depends on
      The Treasury orders.

2. Complete the following:
1.
We remit money orders.
     A person who remits is a
….
     A person to whom the money order is remitted is a …..

2.
We transfer bank drafts.
     A person who transfers them is a ……..

     A person to whom they are transferred is a
……
3.
You draw out a cheque.
     A person who draws a cheque is a ……

     The bank on which the cheque is drawn is a
 …….
     A person to whom the cheque is made payable is a ……..

4.
One can pledge assets as security.
     A person who pledges assets as security is a
 …….
     A person to whom assets are pledged is a ………

5.
Loans are granted.
     A person who grants a loan is a
 ………
         A person to whom a loan is granted is a ………

6. A person to whom one's affairs are trusted is a …….

3. Combine the words listed below into meaningful two or three word expressions as  

    possible:
	account
	credit
	revenue


	association
	company
	savings


	bank
	exchange
	state


	benefit
	equalization
	stock


	bond
	finance
	trust


	business
	government
	transaction

	brokerage
	house
	union

	board
	loan
	employment

	central
	land
	

	charter
	premium
	


4. Fill in the gaps:
In every capital city there are numerous institutions which make loans. There are numerous ………
institutions. One can also borrow money from the ……..
, though their major function is accepting deposits. People who need a loan for the purchase of land can apply for it to a
…….If you need to borrow money for the purchase or repair of your house or just make saving deposits you can call at a ……..
Many ndividual companies run ……..which are formed by combining savings of the people working there. They make loans to their members at a low ………
Anyone having problems with trusts or estates can seek advice at a …….They deal with …… matters. People interested in the purchase of stocks or shares usually go to a……. which specializes in handling……..

Text II
Before you read

Discuss these questions.
1 How do banks make their profits?

2 What factors determine the profitability of a bank?
Britain's high street banks are extremely profitable and widely criticised for their poor performance. What's going on? asks George Graham
Andrew Buxton, chair​man of Barclays, ought to have looked a troubled man as he presented his  bank's annual results last week. In the last year, Barclays had lost a chief executive, dropped  £ 205m on rash trading in the bond markets, another Ј153m on bad loans to 10 Russian customers, and had let its operating costs run out of control. Yet Barclays somehow managed to make profits of  £ 1.9bn.
In the same year, Lloyds TSB reported a 14 per cent increase in its pre-tax profits to  £ 3.29bn, equivalent to an after-tax return on shareholders' equity of 33 per cent. And other British banks made similar profits.
So where do these profits come from? And why have they not been' lost to the competition from other institutions?
The first part of the answer lies in the condition of the UK econo​my at large. In principle, bank profits are built for the most part on the volumes of loans they make and the deposits they collect; the margins between the interest rates for these two sides of their balance sheet gives them their profits (or losses). But in a mature
35 market such as the UK, it is hard for a very large bank to expand loan an deposit volumes much beyond the level of the economy as a whole, and even harder to widen net interest margins.
The biggest factor in bank prof​its has therefore been the level of bad debts. In 1992, when banks' accounts showed the worst of the effects of the last UK recession, the seven principal banks set aside £ 6.45bn of bad debt provisions between them. Last year, the total for the same group is estimated to have been around  £ 2.6bn.
The other side of British banks' profitability reflects an interplay between technology-based effi​ciency gains and customer inertia.
Banks have become more effi​cient over the past decade, strip​ping out costs as new computer systems and telecommunications networks have enabled them to set up industrial-scale   processing plants for tasks that used to be handled by clerks in the back of each branch.
Branches are expensive to run, and the network has been whittled down from a peak of 21,800 branches in 1985 to around 15,000 today. Each branch, too, has fewer staff.
One of the most frequent com​plaints is the disappearance of the human touch in the bank branch. Yet customers have reaped most of the benefits of the banks' efficiency gains - cash dispensed at the touch of a button by machines, instant account balances, trans​fers and even loans available over the telephone.
However, British banks remain years behind their French rivals in electronic banking. Nor is the UK's money transmission system the most consumer-friendly in the world. Customers in New Zealand and Canada get deposits credited instantaneously, while in the UK they must wait days.
Competition in financial services has been steadily increasing since the 1980s. Yet the British consumer is more likely to swap a wife (or husband) than a bank. With such undemanding cus​tomers, leading banks could have years of fat profits ahead of them.
Exercises:
1. Which of the following examples of improved banking technology are mentioned

     either directly or indirectly in the text?
a)  ATMs 

b)  smart cards

c)  credit cards

d)  telephone banking

e)  electronic banking
2. Replace the underlined items with words or phrases from the text that have 

    a similar meaning.
    1   Banks are affected by the state of the UK economy in general, (para 5) ui/uVfiz-
    2   The UKhasaveryesta_bli_shed loan market, (para 5)
    3   It's difficult for a large bank to increase loan and deposit volumes, (para 5)
    4   The UK's seven principal banks set aside about Ј6.5bn of bad debt provision,  

        (para 6)
    5   Banks have closed thousands of branches over the last ten years, (para 8)
    6   Many routine banking tasks are dealt with by computer. (para 8)
    7   A bank branch is expensive to operate, (para 9)
    8   Technologically, British banks are behind their French competitors, (para 11)
    9   Few people change banks in Britain, (para 12)
   10  Most UK banks still make huge profits, (para 12)
3.  Choose the best explanation for each of these words or phrases from the text
    1  troubled 
a)   worried  

b)   pleased

    2  rash trading
a)   trading without enough care and consideration

b)   trading in large volumes

    3  let its operating costs run out of control
a)   allowed its costs to go over the budget

b)   allowed its costs to be checked by external auditors

    4  customer inertia
a)   customers don't want to move or change anything

b)   customers expect a lot of improvements in service
5 stripping out costs
a)  adding to costs

b) removing costs

     6  reaped most of the benefits 
a)  collected most of the benefits

b)  lost most of the benefits
4.    Find a word or phrase in the text that has a similar meaning. 

1  total amounts or quantities (para 5)
   _volumes__
2   system of local offices spread around the country (para 9)
   b
n


          3     highest level recorded over a period (para 9)

P

          4    designed so as to be of maximum benefit to the consumer (para 11)
с
-f

5 when the value of a deposit is added to an account balance (para и)
с


6 banks with the biggest share of the market (para 12)
I
b


5.  Match the first half of each sentence with the most appropriate second half. Notice the words that are used in each sentence to mark a contrasting idea. (These words are in italics.)
1 Barclays Bank had a troubled year

2 Banks make a profit on their net interest margin

3 British banks have introduced a range of technically-advanced services

4 Canadian customers get deposits credited instantaneously

a) while UK customers have to wait a few days.

b) yet it managed to make a lot of profit.

c) but it is difficult for them to widen their margins.

d) but they are still behind the French in electronic banking.
6. Over to you
1).  If possible, find the annual results of a bank in your country and report on its 
      profitability.
2).  How do British banks differ from banks in your country in the way they make

      their profits?
Unit 3
Text I
Before you read

1. Match the terms from column A with their equivalents from column B

	
	A
	B

	1
	deposit account
	a  счет

	2
	current account
	d  бухгалтер

	3
	depositor
	c  совет директоров

	4
	clerk
	d  капитал

	5
	dividend
	e  служащий

	6
	capital
	f  текущий счет

	7
	account
	g  депозитный счет

	8
	accountant
	h  вкладчик

	9
	board of directors
	j   дивиденд

	10
	shareholder
	i   снимать со счета

	11
	statement
	k  инвестировать

	12
	run the bank (v)
	l   процент, процентный доход

	13
	Profit   
	m акционерный капитал

	14
	Loan
	n  ссуда, заем, кредит

	15
	interest
	o  прибыль

	16
	Reserve
	p  резерв, запас

	17
	invest (v)
	q  управлять банком

	18
	joint stock
	r   акции

	19
	standing order
	s  акционер

	20
	shares
	t   выписка из банковского счета

	21
	draw upon an account (v)
	u  постоянное поручение клиента  

    банку


2. Before reading the text answer the questions: 
1. How does a bank start?

2. Who hires the employees?
3. What are the bank's main activities?

The English commercial banks have branches in all the major towns and a similar structure and mode of working is common to them all. The owners are the shareholders. At the outset they provide the neces​sary capital. They are all organised on the joint stock principle and are registered public companies.
The Chairman and Board of Directors are elected by the ordinary shareholders at the Annual General Meeting and are responsible for the efficient management of the bank. The Board is concerned with the over-all policy of the bank and the major decisions which put that policy into effect.
The Board will appoint a Managing Director who is directly respon​sible to them and a member of the Board. They will also appoint the most senior executives who in turn appoint the rest of the clerical staff who will be responsible in different capacities for the day to day run​ning of the bank.
The essence of a bank's activities is the collection of deposits through current accounts and deposit accounts and the use of these funds to provide loans or funds for investment. The current account is the one commonly held and is drawn upon by cheques and standing orders. The deposit account is more in the nature of a savings account. The pattern of investments which a bank decides upon is crucial because, on the one hand, the bank must use the funds wisely to make a profit and, on the other, funds must be available for depositors to withdraw when they wish to do so.
At the end of each business year the Directors recommend and the Annual General Meeting decides how much of the profit should be dis​tributed to the shareholders as dividend, and how much should be re​tained in the business. In preparation for the Annual General Meeting, a bank publishes its Report and Accounts. These must be sent to every shareholder and are also available for anyone with an interest in the affairs of-the bank. From the published accounts shareholders can eas​ily determine the total profits the bank has earned and how much is available for distribution.
Exercise: 
1. Find American terms corresponding to the British ones given below.
	British terms
	American terms

	accountant
	

	cheque
	

	current account
	

	deposit account
	

	managing director
	

	report and accounts
	

	retained and undistributed profits
	

	to nm a bank
	

	shareholder
	


2.  Find proper definitions
	Terms
	
	Definitions

	1. Capital
	a)
	a sum of money paid to a shareholder out


	2. Dividend
	
	of profits in relation to his investment

	3. Deposit account
	b)
	an account in a bank from which money

	4. Retained profits
	
	can be drawn by cheque

	5. Current account
	c)
	profits not paid out as dividends and
added to the surplus

	
	d)
	the money value of the shareholders stake

	
	
	in the bank or company

	
	e)
	an account in a bank on which the deposi-

	
	
	tor receives interest


3.  Choose the right answer:
     1.
The people who decide the general policy of the bank are:
a) shareholders,

b) the board of directors,

c) the executive staff.

     2.
The bank's financial position can be discovered from:
a) a report,

b) an announcement,

c) a statement.

     3.
Bank profits kept back for later use are:
a) withdrawals,

b) surplus,

c) retained profits.

     4.
Earnings remaining after all the expenses of a business activity have
been paid are:
a) dividend,

b) capital,

c) profit.
      5. Money which one person allows another to use for a specified time and which will then be returned is:
a) investment,

b) loan,

c) interest
4.  Say what is true and what is false. Correct the false sentences
1.  Members of the Board of Directors are shareholders.

2.  All the shareholders participate in running the bank.

3.  All the bank's profits are divided among the shareholders.

4.  All the retained profits of the bank belong to the shareholders.

5.  The reserves are shown in the statement as retained.
5. Find synonyms for the following. Use a dictionary whenever neces​sary:
to own
to appoint
to run
to distribute
to collect
to receive
6. Fill in the blanks with proper words or phrases:
1.  The board appoints the
and the


2.  An employee in a bank who pays out and receives money is called a

3.  The Board of Directors is elected by the


4.  The Board may distribute
to the shareholders out of the profits

     once or twice a year.
5.  The
may be high even after all the bank's expenses are paid.

6.  A bank will need to seek approval for a large  to a customer.

7.  The Board will discuss the bank's in other businesses.
Text II
Before you read 

Discuss these questions.

1   What are the different functions of a nation's central bank? If you are not sure, look at the list below.

Make sure you know what all the words mean.
· act as banker to the government
     • maintain financial stability

· act as banker to the commercial banks      • conduct foreign exchange  

                                                                           operations

· supervise the banking system
      • hold and manage foreign 
                                                                           exchange reserves

· print and issue banknotes
2 Does your country's central bank set interest rates?
Part  A

ORGANISATION  OF   THE   EUROPEAN   SYSTEM  OF  CENTRAL BANKS (ESCB)
The ESCB is composed of the European Central Bank (ECB) and the national central banks (NCBs) of the European Union member states. In accordance with the ESCB Statute, the primary objective of the ESCB is to maintain price stability.
The basic tasks to be carried out by the ESCB are:
· to define and implement the monetary policy of the EU;
· to conduct foreign exchange operations;
· to hold and manage the official foreign reserves of the Member States; and
· to promote the smooth operation of payment systems.

In addition, the ESCB contributes to the smooth conduct of policies relating to supervision of credit institutions and the stability of the financial system. It also has an advisory role on matters which fall within its field of competence. Finally, in order to undertake the tasks of the ESCB, the ECB Shall collect the necessary Statistical information.

Part  B
EUROPEAN CENTRAL BANK 
Success of ECB banking industry

The ECB is run by a six-member executive board headed by the ECB President and Vice-president. The four other members are in charge of payment systems, bank​ing supervision, international relations, organisation, statistics, banknotes and information sys​tems.
The ECB took over from national central banks in setting interest rates from January 1999. Interest rates are now set by the ECB's governing council which
 consists of the six-member executive board and the presidents of the national central banks of the participant countries.
The all-powerful council will ensure the continued influence of national central banks in the decision-making process. The majority of the presidents of the NCBs versus the six ECB 'insiders' will ensure that national interests will not be ignored under EMU1.
Some critics have argued that this could give rise to a potentially destabilizing situation. The ECB's legal mandate is to pursue monetary policy with a view to the whole of the EMU area and without favouring one country over another.  Yet  if  several national central bank presidents were to form voting pacts, they could in theory outmanoeuvre the six executives.
Compared   to   the   national central banks, the ECB will be relatively small. While the Bank of France and the Bundesbank each employ more than 10,000 staff, the ECB will have to do with only 500 employees. The comparison is not entirely fair because the ECB's staff will be primarily engaged in research, security and payments systems, while most of the staff at so NCBs are involved in areas such as logistics and administration.
Because the national central banks will remain large and important, the transition to the new regime will not mark a sudden shift. The Bundesbank will continue to exist and fulfill all its current functions except setting interest rates.
Exercises:
1. Mark these sentences T (true) or F (false) according to the information in the texts. Find the part of the text which gives the correct information.
1   The NCBs have no influence on the stability of the euro. 
2   The ECB must consider the needs of all EMU countries equally.
3   The NCB presidents could overrule ECB decisions if they wanted to.

4    The staff of the Bundesbank is 20 times larger than that of the ECB.

5    ECB staff carry out the same tasks as NCB staff.

     6    The creation of the ECB forced rapid changes to be made in Europe's 
            central banking system.
2.  Write these words and phrases in the appropriate columns.

	consist of contribute to  give rise to  compared to ensure shift transition  be composed of be run by take over from  be in charge of be headed by undertake  relatively small


organisational structure      responsibility      change              comparison

_consist of__                    _contridute to_     give rise to_   compared to_
___________________                      _____________            ____________        ____________

___________________                      _____________            ____________        ____________

___________________                      _____________            ____________        ____________

3.   Match these terms with their definitions.
1 in accordance with         a) an obligation conferred by (aw

2 versus
      b) to get an advantage by being more skilful than 
                                                 your opponents

3 legal mandate
     c) in opposition to

4 votingpact                       d) conforming to a law or regulation

5 outmanoeuvre                 e) an agreement between several parties to vote  

                                                 in  the same way for their own advantage
4.  Match these verbs and nouns as they occur in the texts.
1   set                                         a)  monetary policy
2   fulfil                                       b)  foreign exchange operations
3   conduct                                  c)  foreign reserves
4   hold / manage                        d)  interest rates
5   define / implement / pursue   e)  statistical information
6    collect                                    f)   price stability
7   maintain                                 g)  all functions
      Complete the chart. 

Verb                             adjective                      noun 
supervise                       supervisory                   1 _supervision__
advise                            2 _________                 advice

participate                     3 _________                 4 _____________

(de) stabilise                 5 _________                  (de) stabilisation

influence                       influential                      6 _____________

5. Over to you
1 Describe, orally or in writing, how the euro has performed recently.

2 Discuss these questions.
a)  Has European Monetary Union been a success or a failure?

b)  Has the ECB done a good job?

c) Have there been any major disagreements between the ECB and the national central banks of the European member states?

d)  What do you think of the UK's position regarding the euro?

e) Can you make any comparisons between the ECB and the US Federal Reserve?

3    Describe the structure of the organisation where you work or study.
Unit 4

Text I
1. Match the terms from column A with their equivalents from column B:

	1
	supply
	a арбитраж

	2
	incessantly
	b имущество, средства, активы,

    капитал, фонды

	3
	forward rate
	c  кросс-курс

	4
	arbitrage
	d  валютный рынок

	5
	market rate
	e  форвардный валютный курс

	6
	cross rate
	l  форвардная (срочная) сделка

	7
	forward transaction
	g  непрерывно, постоянно

	8
	spot transaction
	h  неизбежно

	9
	foreign exchange market  
	i  посредник

	10
	inevitably
	j  посредник

	11
	assets
	k  курс "слот", курс по кассовым    

    сделкам

	12
	intermediary
	e  сделка на наличный товар

	13
	spot rate 
	m  предложение


2. Before reading the text answer the following questions:

    1. What is the task of a bank's foreign exchange department?
     2. What are banking activities in foreign exchange dealings aimed at?
     3. What modern technical devices are foreign exchange markets equipped with? 
The banks are the natural intermediary between foreign exchange supply and demand. The main task of a bank's foreign exchange de​partment is to enable its commercial or financial customers to convert assets held in one currency into funds of another currency. This con​version can take the form of a spot transaction or a forward opera​tion. Banking activities in the foreign exchange field tend inevitably to establish a uniform price range for a particular currency throughout the financial centres of the world. If at a given moment the market rate in one centre deviates too far from the average, a balance will soon be restored by «arbitrage», which is the process of taking advantage of price differences in different places. It can be seen that foreign exchange business acts as a very important regulator in a free monetary system.
Only the big banks and a number of local banks specializing in this kind of business have a foreign exchange department with qualified dealers. Banks which merely carry out their customers' instructions and do no business on their own account do not really require the serv​ices of a foreign exchange expert. For these it will be sufficient to have someone with a general knowledge of the subject because his role in practice will be that of an intermediary between the customer and a bank professionally in the market.
A foreign exchange dealer acquires his professional skill largely through experience. Here we should point out how important close cooperation is among a team of dealers. The group can work together smoothly only if each member is able to shed his individuality. We must not forget that, almost incessantly, all the dealers are doing business simultaneously on different telephones and when large transactions are completed the rates may change, whereupon the other dealers must be brought up-to-date immediately. It is essential for a dealer to have the knack of doing two things at once so that he can do business on the telephone and at the same time take note of the new prices announced by his colleagues.
Professional foreign exchange dealing requires advanced technical equipment. Business is done by telephone (with many direct lines to important names) and teleprinter depending on distance and conven​ience. Spot and forward rates of the most important currencies and money market rates are displayed on a big rate board, remote-control​led by the chief dealers. Electronic data processing equipment is em​ployed to keep track instantly of the exchange positions and for the administrative handling of the business done. Cross rates are figured out with the help of electronic table calculators.
Exercise: 
1.  Find the proper answer:
     1.
«to convert into»:
a) to supply,

b) to carry out,

c) to change into.

      2.
«to establish a uniform price range» :
a) to set the limits within which the price varies,

b) to take advantage of price differences,

c) to differentiate prices.

      3.
«to deviate from the market rate»:
a) to announce new market rates,

b) to turn away from the market rate,

c) to differ from the market rate.

      4.
«to restore a balance»:
a) to bring back into a former position,

b) to take advantage of price differences,

c) to rebuild the economy
       5.
«to do business on your own account»:
a) not to cooperate with a team of dealers,
b) to settle accounts on your own,

c) to do business for one's own profit or advantage.

       6.
«dealers must be brought up-to-date»:
a) acquainted with the recent methods of marketing,

b) notified immediately about any changes in market rates,

c) alarmed by any changes in market rates.

       7.
«to have a knack of doing two things at a time»:
a) to be able to do two things simultaneously,

b) to conduct transaction by telephone or cable,

c) to get in touch with two people at a time.

       8.
«to keep track of»:
a) to use advanced technical equipment,

b) to keep in touch with,

c) to figure out cross rates.
2. Say what is true and what is false. Correct the false sentences:

1. One of the main objectives of banking activities in foreign exchange
markets is to prevent too high market rate deviations from the av​erage.

2. The conversion of assets held in one currency into funds of another
currency takes the form of forward transactions.

3. All banks have foreign exchange departments and employ foreign
exchange dealers.
4. If one wants to become a foreign exchange dealer he must be able to
do two things at the same time.

5. If the market rate changes, dealers all over the world must be noti​fied at once.

6. Spot rates of the most important currencies are revealed while for​
ward rates are kept secret.

3.  Answer the following questions:
1.  What types of transactions are concluded at foreign exchange mar​kets?
2.  What steps are taken when the market rate of a currency in one foreign  exchange market deviates too far from the average?
3.   Which banks employ foreign exchange dealers?

4.   What features of character should a foreign exchange dealer pos​sess?
4.  Complete the following sentences:
1. Banks specializing in foreign exchange dealings act as an intermedi​ary in the conversion of …….

2. A balance in market rates at foreign exchange markets may be re-
stored by …..

3. Only the banks dealing in foreign exchange employ …….


4. Transactions in which the amount due is paid on the delivery of
goods are called


5. Transactions in which the sum due is to be remitted in the agreed
period of time are called
……..

6. Electronic data processing equipment facilitates
……..

7. Foreign exchange supply and demand dictate ………


8. Arbitrage in foreign exchange dealings takes advantage of........
Text II

Before you read

Discuss these questions.
1 What are some of the risks involved in trading internationally?

2 What payment methods do you know that are used when exporting or importing goods?
3 What is the role of the banks in international trade?
•  Open Account
The goods, and relevant documents, are sent by the exporter directly to the overseas buyer, who will have agreed to remit payment of the invoice back to the exporter upon arrival of the documents or within a certain period after the invoice date. The exporter loses all control of the goods, trusting that payment 5 will be made by the importer in accordance with the original sales contract.
•
Documentary Credit
Documentary Credit is often referred to as a Letter of Credit. This is an undertaking issued by an overseas bank to a UK exporter through a bank in the UK, to pay for the goods provided that the exporter complies fully with the conditions established by the Documentary Credit.
Additional security can be obtained by obtaining the ‘confirmation’ of a UK bank1 to the transaction, thereby transferring the responsibility from the importer's bank overseas to a more familiar bank in the country of the exporter.
Very few risks arise for the exporter because the potential problem areas of the buyer risk and country risk can be eliminated, However, the exporter must present the correct documents and comply fully with the terms and conditions of the credit. Failure to do so could result in the exporter losing the protection of the credit.
•
Bills for Collection

Trade collections are initiated when an exporter draws a bill of exchange on an overseas buyer. This is forwarded by the exporter's bank in the importer's country.

Such collections may be either ‘documentary’ or ‘clean’2. A documentary collection is one in which the commercial documents and, if appropriate, the documents of title to the goods are enclosed with the bill of exchange. These are sent by the exporter's bank to a bank in the importer's country together with instructions to release the documentation against either payment or acceptance of the bill.
The risks that the exporter has to face are that the importer fails to accept the bill of exchange or dishonours an accepted bill3 upon maturity. This means that the exporter may have to consider shipping the goods back to the UK, finding an alternative buyer or even abandoning the consignment, all of which could be expensive.
In many areas of the world it is common practice to defer presentation4, payment or acceptance until arrival of the carrying vessel. Collection and remittance charges can also be relatively high.
If the exporter retains control over the goods by remitting a full set of Bills of Lading3 through the intermediary of the banking system, control of the goods will be handed over to the importer only against payment or acceptance of the bill by the importer. If the documents are released against the importer's acceptance of the bill, control of the goods is lost and the accepted bill of exchange may be dishonoured at maturity.
• Advance Payment

Exporters receive payment from an overseas buyer in full, or in part, before the goods are dispatched. This means that the exporter has no risks associated with non-payment.
Exercises:
1. Match the risks (a-g) with the payment methods.
     1 open account             a) Exporters must comply with the conditions of the 
                                                   credit documents.
2 documentary credit      b) Importers may delay payment.
3  bills for collection       c) Importers may not pay at all.
4  advance payment        d) It takes a long time to process payment in some 
                                            countries.
                                        e) Importers may not accept the bill of exchange.

                                        f)  Bank charges may be high.
                                        g) Exporters must take care to present the correct 
                                            documents.
2.  Match these terms with their definitions. 
 1 invoice                            a)document that shows details of goods being  

 2 clean collection                  transported; it entitles the receiver to                         

         3  documentary collection    collect the goods on arrival
       4   bill of exchange             b) list of goods sold as a request for payment

    5   bill of lading                  c) bank that issues a letter of credit (i.e. the 
    6   document of title                importer's bank)

    7   issuing bank                   d) bank that receives payment of bills, etc. 
    8   collecting bank                   for their customer's account (i.e. the 
    9  confirming bank                  exporter's bank)

  10  letter of credit                  e) document allowing someone to claim 
                                                     ownership of goods

f) payment by bill of exchange to which documents are not attached
g) signed document that orders a person or organisation to pay a fixed sum of money on demand or on a specified date
h) bank that confirms they will pay the exporter on evidence of shipment of goods
i) method of financing overseas trade where payment is made by a bank in return for delivery of commercial documents, provided that the terms and conditions of the contract are met
j) payment by bill of exchange to which commercial documents (and sometimes a document of title) are attached
3. Word search
     Find a word or phrase in the text that has a similar meaning.
1 promise or guarantee given to or by a bank (para 2)
u …… 

2 load of goods sent to a customers (para 7)
с


3 person or company that acts as a middleman in a transaction (para 9)
    i…………..
4 date when a bill of exchange is due for payment (para 9)
    m………….

4. Complete the sentence
Use an appropriate form of the words in the box to complete the  sentences which describe the procedure for documentary collection.
	draw  accept   dishonour   release   remit  forward   dispatch   present


1
The first step the exporter takes is to ask his bank to __draw__a bill of  exchange on the overseas buyer.
2
The exporter's bank 
 the bill of exchange, together with the 
    commercial documents, to the importer's bank.
3 At the same time, the exporter
the goods.

4 The exporter must take care to
the correct documents to the bank.

5 When the importer
the bill of exchange, the bank will
the

documents of title to the goods.
6
If the importer
the bill, the exporter may have to find an 
     alternative buyer or ship the goods back again.
7
In some parts of the world, banks may be slow to ………
payment to 
     the exporter's bank.
5. Over to you
1 The text in this unit describes the risks of each payment method from the exporter's point of view. What are the risks for the importer? Which methods will be secure and why?

2 Imagine you are a banker talking to one of your customers who has never exported before. Explain how documentary credit works.

3 Prepare a list of recommendations for either exporters or importers.

Unit 5

Text I
1. Match the terms from column A win there equivalents from column B:
	
	A
	B 

	1
	devalue, devaluate
	a   платежный баланс

	2
	float a currency (v)
	b  конверсионная стоимость

	3
	balance of payments              
	c  девальвировать

	4
	outstanding
	d  обменный курс                                                

	5
	explode (v)
	e  взрывать

	6
	conversion value
	f  устанавливать, фиксировать

	7
	exchange rate
	g  размещать валюту

	8
	fix (v)
	h  колебания курса

	9
	fluctuation
	i  вьпущенный в обращении, не 

   предъявленный к платежу

	10
	revert to (v)
	j  паритет, равенство

	11
	parity
	k размер прибыли

	12
	rate spread
	e  процент разницы между ценами

	13
	profit margin
	m возвращаться в прежнее положение


2. Before reading the text answer the following questions: 
    1. What is foreign exchange market?

    2.  What are the major controlling factors?

Foreign exchange trading in Britain is centered wholly in London. The London foreign exchange market is a telephonic market consisting of 3 groups: authorized banks, 11 foreign exchange brokers and the Bank of England. British operations are to some degree over-seen and controlled by the Bank of England, which limits outstanding positions and calls regular returns. Sterling is thereby protected against undesirable speculations. This control has never prevented the involvement in world money operations necessary to strengthen the commercial base, and in fact it has provided protection against the vicious losses reported by some banks overseas during the past few years.
Continuous contact between dealers in banks in many cities around the world is, in essence, the international market. They fix the inter​national conversion value of one currency against another and conflict​ing opinions are swiftly ironed out by the movement of funds. At any one moment of time, the value of sterling against the American dollar is the same, whether you deal in London, Germany, Tokyo or San Francisco.
The major controlling factors that affect exchange rates are specula​tion, interest rates and the balance of payments. In the past, specula​tion against the dollar in favour of other currencies has led to the sale of dollars and the consequent purchase of other currencies. Interest rates dictate the flow of money from one foreign centre to another as money seeks higher yields and the conditions in local money markets plus window dressing operations at the ends of months, quarters and the year, react on money flows. So the impact of a balance of payments surplus or deficit is quite apparent. It follows that the currency of a country with a constant surplus will always be in demand. But other things quite apart from financial factors affect the foreign exchange market. Political events can move the market quite significantly.
At one point exchange rates were controlled and monitored by the central banks under the Bretton Woods Agreement. This affected mem​ber countries of the International Monetary Fund, which meant simply that all such countries would have a parity for their currency against the American dollar, itself tied to gold, and their currency would be protected against the dollar to a maximum spread of 3/4 per cent ei​ther side of this parity. All commercial companies working on a wider commercial profit margin could rely on the rate movement staying witliin agreed boundaries.
Exercises: 

1.  Choose the word or phrase in brackets that would best substitute for the word or phrase in bold print in the following sentences:

1.
 The Bank of England limits outstanding positions at the London
Foreign Exchange. 
     (unpaid, easily noticed, well-known)
2.
 This control has never prevented the involvement in world money
operations.
      (support, participation, spontaneity)
3.
 They fix the international conversion value of one currency against
another.
      (put in order, justify, settle)
4.  The factors that affect exchange rates mostly are speculation, inter​est rates  and the balance of payments, (cause a change of, increase, decrease)
5.
 The Hank of England will promote a protection to hold the pound
within the agreed rate spread.
     (keep a promise, announce, give support to)
6.
 British export proceeds were invariably received in sterling.
       (debts, earnings, credits) (usually, rarely, frequently)
7.
 The devaluation of sterling accentuated the switch away from the
pound.
     (selling, buying, a move from)
8. After sterling had been devalued, rates of exchange were relatively stable, (changeable, unchangeable, flexible)
9.
 During that period the pound rose against the dollar.
      (its value increased, stayed at the same level, fell)
10.
 The EEC is bent on removing fluctuations between their own currencies.
     (opposed to, indifferent to, determined to).

2.  Say what is true and what is false. Correct the false sentences:
1.  British operations at foreign exchange markets are free of any control.
2. The global money market means continuous contact between dealers in banks all over the world.
3. The value of sterling against the American dollar is higher if you deal in London.
4. The balance of payments surplus or deficit has no affect upon ex​change rates.
5.  Interest rates dictate the flow of money from one foreign centre to another.

6.
The currency of a country with a constant deficit is rarely in de​mand.
7.   Political events have little significance  for foreign exchange markets.

3.  Vocabulary. Opposites. Find pairs of opposites in the following lists:

	1.
	export proceeds
	a)
	deficit

	2.
	fixed rate
	b)
	minimum spread

	3.
	international money market
	c)
	lower limit

	4.
	maximum spread
	d)
	devaluation

	5.
	revaluation
	e)
	floating rate

	6.
	surplus
	f)
	import proceeds

	7.
	supply
	g)
	face value

	8.
	true value
	h)
	local money market

	9.
	upper limit
	i)
	demand


4. Collocation. Find the nouns which are qualified in the text by these
     adjectives and write one noun to each adjectives: 

     continuous
regular
constant
telephonic
central
true
financial
undesirable
floating
upper
maximum
vicious
5. In the sentences of this test every seventh word has been left out. Write in the

    word that fits best:
The International Monetary Fund was set ……. by the Bretton Woods Agreement of ………. The Fund was established to encourage …….. coop​eration in the monetary field and …….. removal of foreign exchange re​strictions, to …….. exchange rates and to facilitate a
payments sys​tem between member countries. Under ……… IMF's articles of agreement , member countries
required to observe an exchange rate …… in which should be confined to ………
per cent of its par value …….member was required to consult with
IMF before devaluing or revaluing its …….. Members in deficit were obliged by
terms of the agreement to consult ……… the IMF on the procedures being
…….. to improve their balance of payments …….. was agreed that it was essential …..
 hold discussions to consider the reform ……. the international monetary system over …….. long term.
Text II
Before you read

Discuss these questions.
1  What services does a company expect from its bank?

2 What are some of the differences between a loan and an overdraft? Compare 

      your ideas with the definitions in the Key.
3 When offering a loan or an overdraft, a bank usually demands security. What can a customer offer as security?
            Dear Mrs Phipps 

                                                          Re: Retail Banking
On the attached you will find the Bank's proposed Schedule of Charges which will take effect as from 1st January, and will be reviewed annually.
We very much regret that we are unable to continue offering 'free banking' to our customers. This recent change of policy is due to increasing costs, and we feel that if we are to continue to maintain the professional level of personal service that we have always provided to our customers, we must now obtain a contribution to our expenses.
You will note that our charges are below the average levied by other UK banks, as we wish to remain competitive in this market.
The charges will be debited to your account monthly in arrears.
The minimum balance requirement for those accounts which are interest bearing has been reduced from USD 100,000.00 to USD 50,000.00 or currency equivalent. This reduction in the minimum balance requirement will therefore compensate for some of the charges which will have to be paid by yourselves.
If you have any questions concerning the new charges, would you please telephone either myself or my colleague, James Samuel.
Yours sincerely,

Wendy Bracewell, Account Manager

Dear Sirs

                             Re: Banking facilities
The Bank is pleased to offer John Best Ltd (The Company) banking facilities on the terms referred to below but otherwise subject to normal banking terms and conditions.
Facilities
Withdrawals may be made under the following facilities provided that the total amount of withdrawals at any time shall not exceed the limit. Overdraft limit:   £35,000
Availability
The Bank may at any time discontinue all or any of the facilities and/or may demand repayment of all sums owing. The facilities are due for review in twelve  months'time.
Interest rate
Interest on the overdraft facility is to be charged at 2.25% per annum over the Bank's Base Rate as published from time to time.
Fees
An arrangement fee of £120 will be payable.
Security
The repayment of all monies owed in respect of the facilities will be secured by: Business Premises at 44 Park Road, Bristol.
All costs and expenses, as mentioned in the General Terms and Conditions attached to this letter,
shall be payable by The Company.
To accept this offer, please arrange for the enclosed copy of this letter to be signed and returned.
Yours faithfully,
Graham Collins
BRANCH MANAGER
Exercises:
1.  Mark these statements T (true) or F (false) according to the information in   Letter A. Find the part of the letter that gives the correct information.
a) The new charges will remain the same for 12 months.   

b) The company didn't have to pay bank charges before.

c) The bank's policy has changed because the bank wants to be more competitive.

d) Other UK banks make lower charges.

e) The company will have to pay the charges in advance.

f) If the company's account balance is USD 55,000, they will be able to earn interest on this.

g) The company will be better off than before because of the extra interest they will earn.
2.  Mark these statements T (true) or F (false) according to the information in Letter B. Find the part of the letter that gives the correct information.
a) According to the letter, the company can overdraw up to a maximum of £35,000.   

b) The period for which the terms of this letter are valid is three years.

c) The bank has the right to stop the overdraft facility and ask for the money to be paid back before the end of this period.

d) Other than interest, there will be no charges to pay.

e) The overdraft facility will be secured by a property.

f) The contract which the company should sign will be sent at a later date.

3.  Find a word or phrase from Letter A that has a similar meaning. 
a) each year or every year (para1)
    annually____
b) keep something at the same level (para 2)
m …………….


c) amount that partly meets costs but does not cover them completely (para 2)
с ………..


d) having the same value (para 5)
e ………………

4.  Find a word or phrase from Letter В that has a similar meaning.
a) go above a specified maximum level (para 2)
exceed____  a  l imit_____

b) by the year (para 4)
P ..
a

c) fixed amount that has to be paid for a service (para 5)
f ………………...


d) place where a company carries out its business activities (para 6)
P …………..


5.  Choose the best explanation for each of these phrases from the text
1
  monthly in arrears (Letter A, para 4)
a)  payable at the end of the month  

b)  payable at the beginning of the month

       2  interest bearing accounts (Letter A, para 5)
a)  accounts which are free of interest

             b) accounts which earn interest

3
facilities are due for review (Letter B, para 3)
a) the money borrowed must be repaid

b) the bank is going to reconsider the contract

4
Bank's Base Rate (Letter B, para 4)
a) the key lending rate of banks in Britain

b) a rate fixed by the bank itself

6.   Word study: contract language
subject to
       This phrase is used to show which rules, regulations or laws have to be followed by the people signing the contract, e.g. This guarantee is subject to the laws of the State of New York.
provided that
                    This means the same as if, but is very strong, and is common in contracts and means if and only if
shall
Shall is often used instead of will in contracts. It is very strong and means that the person signing must do what the contract says.
Match the modal verbs (1-5) with their meanings (a-e). (Note: not all the answers will be used; one will be used twice)

	1.
	shall
	a)
	It is allowed under the contract.

	2.
	shall not
	b)
	It is not allowed under the contract.

	3.
	may
	c)
	It is an obligation.

	4.
	may not
	d)
	It is not an obligation.

	5.
	will
	e)
	This shows what will be done in the future.


7. Over to you
1). Imagine you are Mrs Phipps. Write a letter in reply to Letter A, saying that your company is not happy about having to pay charges and you have decided to switch your account to another bank which does not make charges.
2). Imagine you are the Managing Director of John Best Ltd, a company which makes office furniture. Your company has just won a new contract worth £400,000, but in order to carry out the work you need to buy new equipment and recruit extra staff. Write a letter to the bank and ask if you can increase the overdraft facility to £50,000.

Unit 6

Text I
Before you read

1. Match the terms from column A with their Russian equivalents from column B:

	
	A
	B

	1
	collect (v)                                      
	a  налоговая скидка

	2
	Beneficiary
	d  ассигновать

	3
	bid (v) (bade, bidden)
	c  получатель денег (ко аккредитиву,
    страховому полису, ренты и т. д.)

	4
	Allowance
	d  право, которое дает владельцу 

    акция

	5
	assign (v)
	e  предлагать цену

	6
	cover
	f  претензия, требование  

	7
	industrial bond
	g  инкассировать, получать деньги   

	8
	inventory
	h  обыкновенные акции   

	9
	liability
	j   купон, отрезанная часть ценной 

    бумаги

	10
	mature (v)
	i   уплата, обеспечение

	11
	Claim
	k  уполномочивать, доверять

	12
	proceeds  
	l   душеприказчик

	13
	safe-deposit box (US)
	m  промышленная облигация

	14
	strong room
	n   наследство

	15
	registered bond
	o  страховать (ся)

	16
	redemption
	p  опись, инвентаризация

	17
	Benefit
	q   задолженность, пассив

	18
	coupon
	r   подходить сроку платежа

	19
	common stocks
	s   привилегированные акции

	20
	empower (v)
	t   утверждать

	21
	insure (v)
	u  поступления

	22
	executor
	w  погашение кредита

	23
	inheritance
	x  именная облигация

	24
	probate (v)
	y  сейф в банке  

	25
	preferred stocks
	z  хранилище, сейфовая комната


2. Before reading the text answer the  following  questions:
1.  Why is it the best way to buy stocks and shares through a bank?

2.  How much does the bank charge for the investment service?

3.  What is the best way of keeping valuables safe?
Investment in stock and shares can be made through any branch of the bank on behalf of its customers. All quoted Stock Exchange securi​ties can be bought or sold with maximum security and minimum for​mality through the bank. Being in constant touch with leading stock brokers in London and the country, the bank is in a position to obtain information regarding all classes of stocks and shares in which custom​ers may be interested. Shares may be bought or sold without any charges beyond those payable to a stockbroker and the bank is responsible for the collection of the proceeds of a sale and for the delivery of the certifi​cate on a purchase. An investment report service is also often available for the customer who needs a second opinion on a portfolio being man​aged personally. In addition, professional advice can be given on in​vestments in foreign stock not quoted on the London Stock Exchange.
Share certificates, documents, jewellery and other valuables can be stored in the strong rooms of the bank. They will be safer with the bank than at the customer's home but it is his responsibility to insure them.
The bank also provides a continuing service for personal income tax payers, checking tax liabilities and generally assuming the main bur​den of work involved in the preparation of tax returns and claims. Be​cause if the sources of income and allowances are complicated, it is not easy to know for the individual if he is paying the right amount of tax. The bank helps the customer on particular problems resulting from Capital Gains Tax and Capital Transfer Tax. It may be able to point out ways in which the customer can quite legitimately minimise the effect of these taxes.
Insurance need not be a problem for the bank's customer either. In​surance cover for life, house, accident or anything else may be effected through any Bank Insurance Service which employ highly experienced brokers in this field. They can usually arrange to obtain the  best possi​ble terms consistent with absolute safety.
Exercises:
1. Find proper definitions:
	Terms


	Definitions 

	1. Flier
2.Corporate bond
3. Preferred stock

4. Registered bond

5. Common stock

6. Share
7. Life insurance
8. Will
9. Beneficiary
10. Inventory
11. Allowance

	a) a unit of ownership in a company

b) a document which states how a person wishes
his estate to be divided, made public only after his
death

c) a list of items of property

d) an amount of money regularly given to a person
for current expenses

e) the party to whom property or a sum of money is given under the terms of a will or trust

f) a sum of money payable in case of loss of life

g) a bond issued by a corporation or group of people who have a charter to act as an individual

h)  a bond having the owner's name placed on it

i) ordinary stock, with no fixed dividend rate 

j) stock on which dividends are paid before those on common stock and which gives the holder some rights to any assets that are distributed 

k) a speculative transaction




2.  Choose the right answer:
      1 .«present bonds for redemption» means:
a) collect at maturity the money invested in a bond,

b) estimate the value of bonds presented.

      2. «the coupon type of bonds» is:
a) a premium bond a price of which may be obtained on collecting a
certain number of coupons,

b) a bond with a removable printed statement of the interest due at
a particular time.

      З. «bid on some shares for you» means:
a) make an offer to buy at a certain price from you,

b) make an offer to buy at a certain price on behalf of you.

      4.
«they have a seat on the New York Exchange» indicates:
a) they have the right to take part as a member,

b) they have an office at the New York Exchange.

      5.
«the market looks favourable» indicates:
a) downward movement of prices on the market,

b) upward movement of prices on the market.

      6.«the bank was named executor of the estate» means:
a) the bank was appointed to carry out the requests in a will,

b) the bank was appointed to divide the estate.

      7.
«we're empowered» means:
a) we're not allowed to,

b) we're given authority to.

      8.
«under the terms of the will» means:
a) within the specified period of lime stated in a will.

b) following the conditions stated in a will.

      9.
«the estate has been probated» means:
a) the estate has been proved genuine and placed on the records of
the proper court,

b) the estate has been thouroughly examined and all the demands
against it have been settled.

    10.
«the benefits from these policies» means:
a) payments arising from an insurance contract.

b) obligations arising from an insurance contract.

    11.
«demands made against the estate» denote:
a) requests for payments made by the creditors of the dead man,

b) payments made by the debtors of the dead man.

3.  Say what is true and what is false. Correct the false sentences:
1.  Registered bonds are non-negotiable.

2.  The bank is not allowed to pass any information on the Stock Ex​
  change securities.

3.  The market value of common stocks is stable.
4.  The bank is not responsible for the collection of the proceeds of selling shares.

5.
Bonds at maturity can be presented for redemption only through
  your bank.
6. Only a bank may be named executor of an estate.
7.  Businessmen usually keep their securities in safe-deposit boxes.

8.  You can take out only one life insurance policy.

9.  The will must be probated by the proper court.

10.  Life insurance is a good investment/

4. Fill in the gaps:
          This week Mr Watson is.going to see the broker in his local bank. He has previously invested some money in some bonds which mature this month. So he will ask the broker to present them for …..
He wants to reinvest the money he will receive from this. He wants to invest the …… in stocks. He intends to buy some
……He will ask the broker to make an offer for him. The broker will ……
on them. He will make a charge for doing so. He will charge a …….
Mr Watson will also ask the broker's advice which shares to buy. He prefers this kind of stock which pays dividends before those of ordinary type and at the same time give the rights to any assets that maybe distributed. He wants ……
He is not interested in any speculative transactions. He is not interested in taking a …….


 Mr West died last week and left a document stating how he wished his estate to be divided. He left a
………It named our bank as the party who would carry out these requests. We were named the ……..
First, we opened the locked box where he kept his important papers. We opened the
…….We made the list of the items of properly he held. We made an ....... We didn't know at that time whether there were any parties to whom he owed debts. We didn't know whether there were any ……. We didn't know what requests for payment might be made. We didn't know what ……might be made. Mrs West was named the person who would receive the money and property in the estate. She was the ……
She received quite a lot of money and property. Her …….
 was sizable. However, she would not receive it until the will had been proved genuine and placed on the records of the court. She had to wait until the estate was
…… In the meantime we were empowered to give her an amount of money regularly for current expenses. We gave her an …..

Text II

Before you read

Discuss these questions
1    Which of the following does your bank offer?
a) branches in every town    b) telephone banking services  c) internet banking?
2     How do you usually manage your account?
a) visit the local branch       c) by phone

b) by post
    d) on the Internet

3  Would you like to change the way you bank? Why? / Why not?
Next time you're in a High Street Bank, look around you and think how much it must cost to run – a prestige address, a nice office for the manager, lots of staff  and glossy leaflets. You might as well enjoy it - because  you're paying for it. With first-e, overheads and bank charges just don't apply. This means better interest rates for you.
first-e offers high interest on every pound you put in. We accrue interest daily and pay it monthly, without deducting tax, as long as you fill in the form we give you.
We use the most advanced and secure systems available to protect your assets - so your money is just as safe as it is in a High Street Bank. A number of sophisticated security layers including advanced encryption technology are used to protect all first-e customers.
All you have to do is:
1
Complete and submit the on-line application form.You will then receive a confirmatory e-mail. As soon as you receive this e-mail, you wiil be able to access your account and transfer money from your current bank account.
2
Print, sign and post the relevant documents to us.
  Once we have received these documents, we'll   confirm without delay that your account is fully active.
You can transfer funds on-line from one first-e account to another - easily, instantaneously and without charge. Similarly, you can use the on-line transfer facility to transfer funds to and from another bank account in the UK, free of charge. Transfers to another bank normally take three working days to complete.
Note that we do not currently accept cheques for the first-e savings account. Handling cheques is a slow and expensive practice. By not processing cheques, we can pass the savings straight onto our customers.
We've all stood in bank queues, trying to find a deposit slip and fill it in while we're standing up with a biro on a chain that doesn't work. We've all tried in vain to get an appointment with some junior manager for an overdraft, first-e aims to change all of that, and make banking easy and convenient. We've done everything we can to make our services as friendly and simple as possible.
Exercises:
1.  Match these terms with their definitions.
1 overheads                       a) money kept in the bank to earn interest
2 bank charges
                  b) moneyspent on the general running of a business,   

                                             not related to producing goods or selling services
     3      interest rate                        to producing goods or selling services 

     4      assets                              c) what customers pay the bank in return for its 
                                              services

5   savings                           d) amount the bank will pay customers on their 
                                                         deposits

6   overdraft                         e)  arrangement that allows customers to take out    

more money from their account than they   

                                                           put in have

  f) funds belonging to an individual
2. Find a word or phrase in the text that has a similar meaning.
1 put money into your account  deposit  
4   as soon as possible

2 fill in a form
5   money in your account

3 present
6   free
3. Opposites

    Find a word or phrase in the text that has the opposite meaning.
1 old-fashioned  advanced
 4 cheap
2 risky
                                                           5 complicated
3 difficult
 6 impersonal
4.  Choose the best explanation for each of these phrases from the text.
1
glossy leaflets
a)  advertising material printed on expensive paper  

b) attractive plants used to decorate a bank or office

     2
we accrue interest daily
a)  interest is added to your account each day

b)  the bank earns interest on your account each day

  3
encryption technology
a)  writing data in a code that people can not access

b)  using computers to transfer funds quickly

    4       relevant documents
a) documents the bank sent

b) documents that have been signed

    5      deposit slip
a)  envelope you put money in when you pay cash into your account

b) form you complete when you pay money into your account

 6      in vain
a)  taking a lot of time and effort

b)  trying hard but without success
5.   Match the verbs and nouns as they occur in the text.
1 offer                   a) funds

2 deduct
b) interest
3 fill in                  c) an account
4 protect                d) a form
5 open                    e) assets
6 submit                 f) cheques
7 transfer                g) tax
8 accept                  h) an application
6.    Use an appropriate phrase from Exercise E to complete each sentence.
1 The bank   offers interest  of 5 % on all deposits.

2 The customer was asked to …….. nd hand it in at the desk.

3 With internet banking, it is possible to …….. on-line from one account to another.

4 In order to reduce costs, many internet banks don't ………..


5 To apply for a job, or to open a new account, you have to ………..


6 Many people
at a bank when they start their first job.

7 Interest is paid gross, which means that the bank does not ………..


8 Customers needn't worry about security, the bank uses sophisticated encryption technology to ………. their ………..

7. Over to you 

       1    Make a list of the advantages and disadvantages of internet banking. Discuss it with a partner.
       2   Visit the first-e website at www.first-e.com and see what other information you can get about the bank.

3    Make a comparison between first-e and any bank that offers internet banking services in your country.

Unit 7

Text I
Before you read

1. Match the terms from column A with their Russian equivalents from column B:

	
	A
	B

	1
	uncertainty
	a  деловой цикл

	2
	discount rate
	d  вложение капитала, финансовые
    ассигнования

	3
	capital projects
	c  обязательство

	4
	business cycle
	d  дисконтировать, учитывать

	5
	lag (V)                                       
	e   учетная ставка

	6
	commitment
	f   рассредоточение прибылей

	7
	skewed
	g   неуловимый, уклончивый

	8
	кate of return
	h   порождать, вызывать

	9
	dispersion of profits
	j   кризис доверия

	10
	low of the cycle
	i   рост

	11
	failure of confidence
	k  обманчивый, иллюзорный

	12
	price earnings ratio                  
	l   отставать, запаздывать

	13
	private investment
	m  нижняя фаза цикла

	14
	structural steel
	n   быстро расти, распространяться

	15
	rate of advance
	o  выпуск продукции, объем производства

	16
	growth
	p  отношение рыночной цены акции компании к ее чистой прибыли

	17
	recovery
	q  частные инвестиции

	18
	commitment
	  r  лицо, которому доверено голосовать от имени  акционеров

	19
	proxy
	s ставка по кредитам  

	20
	rate of inflation
	t уровень инфляции

	21
	replacement
	u  норма прибыли

	22
	discount (v)
	v  подъем экономической активности

	23
	elusive
	w  стоимость замещения

	24
	illusive
	x   уклоняющийся

	25
	mushroom (v)
	y структурированная сталь

	26
	engender(v)                              
	z  неопределенность


2. Before reading the text answer the following  questions:
1. What was the slow rate of recovery due to?

2. What made a normal package of capital projects unacceptable financially?

3. Which types of assets are closer to normal levels of commitment at
that stage of business recovery and why?

4. What are the most important reasons of this high degree of invest​
ment risk ?
After the sharpest upheaval of the post-war period, the world's industrial countries are struggling, so far with mixed success, to get back on the path of balanced, non-inflationary growth. The United States has probably been the most successful. After a strong burst of growth in output and employment, many observers foresee a Sharp slowing in the rate of advance. The shortfall in the recovery to date is easy to identify — alack of private investment; and its cause — a failure of confidence. The uncertainty that plagues the investment commitment process today is embodied in investment calculations in the form of higher risk premiums and prevents a normal package of capital projects from meeting acceptable financial criteria.
The evidence of debilitatingly high-risk premiums is widespread and disturbing. Even in the United States, two years removed from the low of the cycle, plant and equipment investment is falling far short of what has typically prevailed at this stage of the business cycle. The short-falls appear to be concentrated in longlived invest​ments, particularly those for which profit expectations are especially skewed towards the later years of the investment: 8, 10, 15 years in the future. Worst hit are investments where high-risk premiums, acting heavily to discount expected future profit, make the present value of those prospective profits minimal.
Short-lived assets, those with rapid rates of cash return, seem closer to normal levels of commitment at this stage of the business recovery. But long-lived assets, particularly those related to major construction projects which typically do not repay their investment costs for many years are still lagging badly.
The bias against long-lived assets is evidenced by new orders for fabricated structural steel, a measure of the most durable of invest​ment assets. After plummeting sharply from the autumn into the spring, orders for fabricated structural steel have recovered only about one quarter of their decline during the past two years.
The rise in investment risk over the past decade is also clearly reflected in the American stock markets, where price/earning ratios have fallen to the lowest levels in two decades, largely as a consequence of the increased discount rate imposed on expected earnings growth. One would expect that the market value for existing assets (that is stock prices) would parallel the expected market prices, or present value of contemplated new capital projects. Instead, real investment parallels with a lag the ratio of stock prices to an index of the replacement cost of plant and equipment. The latter is a good proxy of the relation between the prospective market value of new investment and the cost of producing that investment. Translated into rate of return equivalents, the larger the ratio, the greater the prospective rate of return implied.
While the causes of this high-degree of investment risk vary from country to country, at root is a profound uncertainly of the shape of the future economic environment in which new facilities might be functioning. Although many reasons could be cited, first, and by far the most important is inflation — the fear of an increasing rate in the years ahead, and the instability that would follow it. An inflationary environment makes calculation of the rate of return on investment more uncertain. Even if overall profits advance in line with the rate of inflation, the dispersion of profits among business tends to increase as the rate of inflation climbs. The risk of loss rises or, at best, the attainment of profits becomes more elusive.
Thus, a much higher rate of discount is applied to inflation generated profits than to those accruing from normal business operations.
A second, although somewhat smaller, contributor to higher risk premiums is escalating business regulation. Since the rise of concern over health and environment the regulatory process has mushroomed. Regulatory changes have directly increased the cost of new facilities in a major way. However, far worse for capital invest​ment decision-making is the fact that regulations may, indeed will, change in future, but in a way that is unknowable at present. This, rather than known costs, has engendered uncertainty and hesita​tion among businessmen.
Adapted from «The Economist»
Exercise: 
1. Choose the word or phrase in brackets that would best substitute for the word or phrase in bold print in the following sentences:
1. After the sharpest upheaval of the post-war period the world's in​dustrial countries are struggling to get back on the path of balanced, non-inflationary growth.
  (disruption, revolution, violent changes) 
  (budgetary, deflationary, financial)
2.
Many observers foresee a sharp slowing in the rate of advance.
   (acceleration, development, achievement)
3. The evidence of debilitatingly high-risk premiums is widespread and disturbing.
(discouragingly, proportionally, extremely) 
(well-known, causing concern, important)
4. The shortfalls appear to be concentrated in long-lived investments.
    (commitments, surpluses, deficits) 
    (non-productive, modernization, long-term)
5.
Short-lived assets seem closer to normal levels of commitment at this stage of business recovery.
     (cash, liquid, unmarketable) 
     (liability, performance, engagement) (reaction, revival, cycle)
6.
 Long-lived assets are still lagging badly.
    (are close to normal levels of commitment, haven't reached the ex​pected levels of commitment, have exceeded the expected levels of commitment)
7.
One would expect that the market value for existing assets would parallel the expected market prices.
   (long-term assets, stocks and shares, capital assets)
    (contrast, compare, match)
8.
The latter is a good proxy of the relation between the prospective market value of new investment and the cost of producing that in​ vestment.
  (alternate, synonym, substitution)
9.
The larger the ratio, the greater the prospective rate of return.
   (secured profit, surplus profit, profitability)
10.
Even if overall profits advance in line with the rate of inflation, the dispersion of 
     profits among business tends to increase as the rate of inflation climbs.
    (lag, diminish, increase proportionally) 
    (accumulation, scattering, dimension) 
11. Since the rise of concern over health and environment, the regula​tory process 

      has mushroomed

      (anxiety, care, interest) 
      (legislation, formality, lawfulness)
2.  Choose the right answer:
1. The United States has probably been the most successful in:
a) reaching the peak of the business cycle,

b) recovering from the low point of the business cycle.

2.
The shortfall in the recovery to date is due to:
a) a lack of private investment,

b) alack of incentives.

3.
In the U.S. plant and equipment investments:
a) are typical for this stage of the business cycle,

b) are smaller than could be expected at this stage of the business cycle.

4.
High-risk premiums included in investment calculations:
a) discount prospective profits,

b) enlarge expected future profits.

5.
The bias against long-lived assets is evidenced by:
a) a sharp increase in orders for fabricated structural steel,

b) a slow recovery in orders for fabricated structural steel.

6.
In the American stock market price/earnings ratios:
a) have fallen to the lowest in two decades,

b) have remained stable for the last 20 years.

7.
Real investment parallels:
a) the expected market prices,

b) the ratio of existing assets to an index of the replacement cost.

8.
The larger the relation between the future market value of new in vestment and the cost of its production:
a) the greater the prospective rate of return,

b) the more uncertain the prospective rate of return.

9.
A profound uncertainty of the shape of the future economic environ
ment is caused by:
a) an increasing rate of inflation,

b) an incalculable rate of return.

10.
Inflation makes calculation of investment profitability:
a) more difficult,

b) more uncertain.
11. Business regulation will change in the future:
a) in a way that is unknowable at present,

b) in a way that is predicted by scientists today.
3. Say what is true and what is false. Correct the false sentences:
1. The world's industrial countries are struggling with considerable
success to return to balanced, non-inflationary growth.

2. Higher-risk premiums included in investment calculations prevent
average capital projects from satisfying acceptable financial crite​ria.

3. High-risk premiums discount heavily expected future profits on
present long-lived investments.

4. Long-lived assets return more quickly to normal levels of commit​ment during the period of business recovery.

5. The rise of price/earnings ratios in American stock markets was a
consequence of the increased discount rate imposed on expected earn​ings growth.

6. The market value of stock prices parallels the present value of con​
templated new capital projects.
4. Complete the following sentences:
1. Many observers foresee ………….
2. The slow recovery is due to ……..caused in turn by ……..
3. The uncertainty of investment commitments is visible in ………..


4. High-risk premiums prevent
……………
5. The rise in the investment risk is also reflected in ……….
6. At present in the American stock markets real investment parallels ……….
7. The larger the relation between the future market value of new in​
vestment and the cost of its construction, the greater ………..


8. The fear of an increasing inflation rate is
………….

9. Inflation makes calculation of the rate of return on ……

10. With the rate of inflation growing, the risk of loss ……..


11. Business regulations concerning health and environment increase
directly ……
12. It is difficult to foresee ……

Text II

Before you read

Discuss these questions
1. What two conflicting aims must a bank reconcile in its investment
policy?

2. What must the bank do to be ready to meet demand for cash on the
part of its customers?

3. Why does the bank prefer rather low yielding investments?

4. Which investments do usually yield high returns?

5. Which investments are hardly controllable by the bank? Why?

6. Why don't banks usually invest in industrial projects?

The investment policy of a bank is based upon the reconciliation of two conflicting aims. On the one hand the bank wants to make as much profit as it can and for this reason it must take the risks of lending money. On the other hand its funds belong to its depositors and must be available whenever they wish to make withdrawals.

There are two things that the bank must therefore do. First it must keep a proportion of its assets in the form of cash to meet demands. The amount that this needs to be varies very little from one bank to another or from one day to another and experience suggests that it is about six percent. As a cushion against unexpected demands a further proportion of funds is invested at low rates of return in highly liquid lending mostly to firms in the money and capital markets.
The second thing that the bank must do is to ensure that the invest​ments it chooses are safe. This also means that they are relatively low yielding since high yields are associated with risk and with lending for long periods of time. Much of a bank's investment is in short and me​dium term government and local government bonds. They yield certain incomes and are readily saleable should the occasion demand.

Advances by a bank to its customers are the least liquid of their as​sets since there are few borrowers who could repay a loan at very short notice. However, they are also the most profitable of them yielding the highest rate of return. Advances to customers are likely to account for more than two thirds of the banks investment portfolio although this will vary on a day to day basis since overdrafts are the most common form of advance and are not immediately controllable by the bank.
In general banks do not lend to industry for long periods of time or for investment projects. They regard themselves as providing working capital rather than fixed capital.
Exercises:
1. Find proper definitions:

	Terms 
	Definitions 

	1. Tax

2. Yield
3.Cash

4. Bond

5. Stock/share

6. AA rating

7. Portfolio

8.Liquidity


	a) the pattern of investments held by a bank

b) a government or local government security

c) the actual return from a particular investment

d) a unit of ownership in a company

e) a stock thought to be of highest quality

f) money collected by a government for its support

g) the speed with which an investment can be  redeemed for cash

h) coins and bills


2. Choose the right answers:
    1.
«our portfolio» in this dialogue means:
a) a wallet,

b) a list of stocks and bonds belonging to the bank,

c) a list of bank's fixed assets.

    2.
«a portfolio well diversified» is:
a) one yielding high interest,

b) entirely made up of blue chip stocks,

c) one made up of a variety of stocks and bonds.

    3.
«price fluctuation» is:
a) a price stability,

b) an increase in prices,

c) a changing back and forth in the price.

    4.
«speculative» means:
a) risky,

b) disequilibrating,

c) negotiable.

    5.
«yield 3.5%» means:
a) earn 3.5%,
b) treble the price,

c) rise by 3.5%.
    6.
«advances» here means:
a) approaches from one person to another,

b) improvements in a bank's position,

c) loans and overdrafts for customers.

3. Say what is true and what is false. Correct the false sentences:
1.  Bonds are highly liquid investments.

2.  Stocks are less speculative than bonds. 
3.  Blue chip issues show a lot of price fluctuation. 

4.  It is desirable to diversify one's portfolio.

5.  All municipal bonds are tax exempt.

6.  Bonds yield uncertain incomes and are difficult to resell.

7.  Advances are the most liquid of bank's assets.

8.  Advances are the most profitable of bank's investments.

4. For each of the following phrases, find the expression in the text that explains it:
1. a stock of the highest quality
2.  a unit of ownership in a company

3.  the return actually received from an investment

4.  changes in prices
5. a list of stocks and bonds belonging to a company
6.  a firm's investment in long term assets

7.  loans and overdrafts granted to customers

8.  bought and sold in an attempt to make profits from price fluctuation

9.  the amount of cash needed by a firm for day to day activity

10. a protective barrier against the unexpecte
5. Over to you 

What changes in the bank investment policy do you think we will see in the years coming?
Unit 8

Text I 
Before you read

1. Match the terms from column A with their equivalents from column B

	
	A
	B 

	1
	bank note, note, bill (US)
	a   акцептовать вексель

	2
	certify (v)                          
	b  банковская тратта

	3
	traveller's cheque  
	c  банковский денежный 

    перевод

	4
	creditor  
	d   банкнота                                       

	5
	bank draft
	e   предъявите ль, держатель

	6
	discount a bill (v)
	f   переводной вексель

	7
	forms of exchange           
	g  получать наличные, обналичивать

	8
	currency  
	h   кассирский чек

	9
	identification
	i   сертификат

	10
	bearer
	j   свидетельство

	11
	certified check
	k   удостоверенный чек

	12
	cashier's check (US)
	e   заверять, удостоверять

	13
	denomination
	m  чек

	14
	in lieu of                           
	n   дорожный чек

	15
	coin
	o   монета

	16
	issue (v)                            
	p   кредитор

	17
	legal tender
	q   кредитоспособность

	18
	endorse/indorse (v)
	r    денежное обращение, деньги, валюта

	19
	accept a bill (v)
	s   достоинство, ценность; деноминация

	20
	certificate
	t   дисконтировать вексель

	21
	credit standing
	u  индонсировать, делать передаточную надпись

	22
	cheque, check (US)          
	v  формы обмена

	23
	honour a bill (v)               
	w  акцептовать вексель

	24
	bill of exchange
	x   идентификация ценных бумаг

	25
	cash (v)
	y   вместо

	26
	bank money order            
	z   выпускать в обращение


2. Before reading the text answer the following  questions:

1.  What forms of money are called legal tender?

2.  Why are cheques a common form of exchange?

3.  What is the main purpose of a banker's card?

4.  What is the special feature of a certified cheque?

5.  What is the main use of a Bill of Exchange?

6.  Why does a Bill sometimes have to be «accepted»?

7. In which two ways might a creditor who needed the money dispose of a Bill?

The work of bank centres around money and financial services. Vir​tually any activity involving money or advice about financial matters is undertaken by all the commercial banks. The immediate service of​fered by the bank is the receipt for deposit of coins, notes and cheques and the cashing of cheques, through current accounts. Coins and notes in circulation have the status of «legal tender» that is to say they must be taken in payment of a debt although the extent to which this applies in the case of coins is deliberately restricted for the sake of conven​ience.
The most common means of payment, particularly for significant sums of money, is the cheque since it is both safer and more convenient than using cash. However, it is not legal tender and creditors can refuse to accept it if they wish. Normally both national cheques and traveller's cheques are readily negotiable if the bearer has some means of proving his identity and the creditor can be sure that the cheque will be «hon​oured». To assist the use of cheques banks now provide their customers with bankers cards which, when used in association with a cheque, will guarantee it up to a stated maximum. If a customer wishes to make payments of large amounts of money by cheque and is not known to the creditor, then he may obtain a «certified cheque» from his bank. Sucha cheque is signed by the bank and therefore payment is guaranteed.
Those trading overseas, or in conditions where there may be a sig​nificant time lapse between sending out goods and their receipt by the customer, may use a Bill of Exchange as a means of payment. This is really a post dated cheque which assures the creditor payment but also gives the buyer opportunity to inspect the goods before the transaction is completed. Those whose credit standing is unknown may have to get the Bill «accepted» before a creditor will take it. Such a process guar​antees payment and most work of this kind is undertaken by the mer​chant banks. Because Bills are post dated creditors may have to wait some time for their money. They can overcome this problem by endors​ing the Bill and then either discounting it with a Discount House or a bank or passing it on to another trader in settlement of a debt of their own. By the time it comes to maturity a Bill may have passed through several hands and on each occasion it must be endorsed. The commer​cial banks participate in this activity in two ways: in part by lending money to the discount houses and in part by discounting bills for their own customers.
Exercises:
1. List all the forms of money mentioned in the passage and match them with the  following definitions:
1.
A bank's unqualified guarantee to pay a specified sum to a specified
individual or organization.
2. A negotiable instrument issued only by the Bank of England and
signed by the Chief Cashier of the Bank.

3. A written order to a bank to pay a stated amount of money.

4. A negotiable instrument issued by a bank in exchange for cash and
readily usable in most parts of the world.

5. Token money largely used for small purchases and transactions.

6. A written order to a bank to pay a stated amount of money '
a stated person or, after endorsement, to the bearer on or within a
stated time after a given date.

2.  Choose the right answer:
      1.
«We constantly handle coins and bills» means;
a) cash them under most circumstances,

b) deal with them,

c) receive them.

      2. «bills of every denomination» denote:

a) bank notes of different values,

b) bank notes of various sizes,

c) other means of exchange.

      3.
«Legal tender» is:
a) a type of paper currency,

b) a requirement to accept in settlement of a debt,

c) money guaranteed by a government.

      4.
«both cheques and traveller's cheques are readily accepted» means:
a) able to be given to another party,

b) certified by the bank that funds are available,

c) endorsed by an officer of the bank.

      5.
«the cheque will be honoured» means:
a) that it will be readily accepted by creditors,  .

b) that it will be treated with respect,

c) that the bank will be ready to cash it.

      6.
«a bearer» is:
a) a person who is named as payee on the exchange document,

b) an officer of the bank who endorses the cheque,

с)the person offering the exchange document and demanding payment.
3. Say what is true and what is false. Correct the false sentences:
1.  Coins and bills of every denomination are called legal tender.

2.  Cheques are rarely accepted in lieu of currency.

3.   To cash a traveller's cheque the bearer need only present proper
   identification.

4.  Bills of Exchange are not legal tender.

5.  A cheque is always guaranteed by a bank.

6.  Certified cheques are always guaranteed by a bank.

4. Combine the words listed below into meaningful two or three word expressions as possible:
	account
	   honoured
	proper

	bank
	   investment
	profit

	bill
	   identification
	regular

	circulation
	   legal
	reserve

	cashier
	   money
	shareholders

	deposit
	   maturity
	surplus

	discount
	   nation
	transaction


5.  Fill in the blanks with proper words or phrases:
     bank notes
honoured
     bearer
identification
     coins
issued
     currency
traveller's cheques
1. While travelling I do not like to carry large amounts of …….

2.  I prefer to have …….
which are immediately negotiable.
3. Traveller's cheques are …….. in different denominations.

4.  To cash the traveller's cheque the
…….. should present proper identi​fication.

5. However, there are merchants who will not accept traveller's cheques even   though you present proper ......

6.  I collect…….of every denomination
Text II

Before you read

Answer these questions.
a)
Which is the correct description of a merger?
     When one company gains control of another by buying the     majority of  

      its shares. 
      When two companies, often equal in size, combine to form one new

       company.
b)      What word or words fit the other description above?
 Discuss these questions.
a)      What kinds of banks and financial institutions are there in your 
               country?

b)      Is there a trend in your country for smaller banks to merge or be taken 
       over by larger ones?
A wave of M&A has reshaped the industry, but stuck largely to national deals
How big is big? A wave of mergers and acquisitions has completely reshaped the face of the interna​tional finance industry. Across a  range of financial sectors, the tables are being cleared for a handful of giants, with room still for niche players but little space for the middle-sized.
The most dramatic changes came in the investment banking area, where a range of specialised or regional investment banks found new commercial banking parents.  Many investment bankers now believe the battle for membership of dominant firms is reaching its closing stages. 

'In a lot of industries - telecorns, Pharmaceuticals, for exam​ple - it is not unusual to see five global giants survive. Five seems to be the magic number,' says Hans de Gier, head of Warburg Dillon Read investment bank. 'In investment banking, too, you will see a handful of global firms which have the cost base but also have the revenue base to support this vision.

Some banks have already-reached the conclusion that they cannot realistically hope to be part of that select group, and have scaled back their investment banking ambitions. In the UK, both Barclays and National Westminster have sold most of their equity operations and now concentrate solely on debt - more closely linked to their traditional banking business-Spiralling pay packets for traders and investment bankers have made it difficult for the mid​sized contenders to stay in the race. They have to pay people just as much or more, but don't get as much revenue out of them as a global firm.
In the retail banking sector, some of the talk sounds familiar. Edward Crutchfield, chairman of First Union, recently warned smaller traditional banks that they were a 'declining, dying business. Merger mania will last until there are 10 or 12 or maybe 15 dominant financial services.'
But with very few exceptions, consolidation in the retail banking sector remains national in character. ING's takeover of Banque Bruxelles Lambert in Belgium represents one example of a cross-border deal. But most efforts    to    cross    national boundaries have not worked.

In the US, there remains plenty of room for consolidation without stretching overseas. The number of commercial banks has shrunk from 11,462 in 1992 to 9,215 this year, but that still leaves the US with    far    more    financial institutions in proportion to its population   than   comparable countries.
In countries such as the UK and France there may be room for further consolidation, but banks in the Netherlands and Ireland already have to look abroad for a second home market.
Retail banking has proved resistant to economies of scale. In specific activities such as credit card processing, unit costs fall rapidly with size. In banking more generally, however, the complexity of operations reduces the benefits resulting from size.
That may be changing with increasing IT1 use in banking. The cost of software development is one of the biggest factors with 14 banks estimated to be spending more than $1 billion a year on IT.
Exercises:
1.  Match these terms with their definitions.

1 consolidation                     a) division of a bank that deals with share issues  
2   equity operations                   and share trading
3   unit cost                             b) bank that acts as an intermediary between  
4   cost base                                 companies and the investing public
5   niche                                   c) bringing together of two or more companies, 
6   parent company                      as in a merger
7   retail banking                     d) provision of basic banking services to 
8   investment bank                     individuals and companies
9   commercial bank                e) place in the market for a specialised product 
                                                  or service
f)company which owns more than 50% of  

another company

g)
total cost divided by the number of items that are handled
h) large size providing the means for costs to be minimised
i) bank involved in international trade and corporate banking
2.  Find a word or phrase in the text that has similar meaning. 
1 people or companies who compete to win something (para 5)
       _contenders_
2 temporary phase when everybody wants to merge (para 6)
 m
m


3 merger or takeover between companies in different countries (para 7)
с
-b
d


4 principle that the larger a company is, the lower its average costs are 
(para 10)
 e
of s

3.  Write these words or phrases in the appropriate columns.
	expand   reduce   scale back  shrink  stretch   spiral   decline   fall


          Words meaning to get bigger                    Words meaning to get smaller
 ____expand______________                      _______reduce_____________
4.   Choose the best explanation for each of these words or phrases from the text.
       1   wave of mergers (line 1)
a) large number of mergers taking place all at once  

b) tendency for a few mergers to take place

       2    reshaped the face of the international financial industry (line 3)
a) changed it completely

b) improved it

       3    tables are being cleared (line 6)
a) new game is about to start with different players taking part

b) the game is over

4   reaching its closing stages (line 18)
a) has finished

b) nearly at an end

       5    handful (line 27)
a) five

b) small number

       6    vision (line 30)
a) view of the future

b) plan or policy

       7    concentrate solely on (line 40)
a) concentrate mainly on

b) concentrate only on

      8     comparable countries (line 77)
a) countries that are similar in size

b) countries that have a similar level of economic development

      9     has proved resistant to (line 85)
a) has benefited from

b) has been unaffected by

   10      unit costs fall rapidly with size (line 88)
a) unit costs fall rapidly as size increases

b) unit costs fall rapidly as size decreases
5. Over to you 

1 Discuss what changes have taken place since 1997 regarding the shape of the financial industry.
2 What do you think the financial industry will look like in ten years' time? Will there be many more changes? Give your opinion.
Unit 9
Text I
Before you read

1.  Match the terms from column A with their Russian equivalents from column B: 

	
	A
	B

	1
	at par
	a   по номинальной стоимости

	2
	collection
	b   клиринговая палата

	3
	drawee bank
	c   выплачивать по чеку

	4
	discount house
	d   инкассация

	5
	clearinghouse
	e   расходы по инкассированию

	6
	honour a cheque (v)
	f    коммерческие бумаги

	7
	liable
	g   банк корреспондент

	8
	quotation
	h    долговое обязательство,  

      необеспечен​ный долгосрочный   

     долг, облигация акционерной 

     компании

	9
	redeem (v)
	i    учетный дом

	10
	remit (v)
	j    банк-трассант; банк, на который   

     выписан чек

	11
	collection charge
	k   индонсировать с правом оборота

	12
	debenture
	e   номинал

	13
	endorse with recourse (v)
	m  валюта

	14
	foreign exchange
	n   акцептовать чек, оплачивать чек  

	15
	industrial bank
	o   акционерный

	16
	incorporated
	p   промышленный банк

	17
	money at call and short notice    
	q   взнос в уплату в рассрочку

	18
	instalment
	r   сбивая (минимальная) цена

	19
	knock-down price
	s   обязанный, ответственный, 
     подлежащий

	20
	face value
	t   деньги до востребования или при
     краткосрочном уведомлении

	21
	clear (v)
	u   котировка

	22
	correspondent bank
	w  выкупать, погашать, изымать

	23
	commercial paper (US)              
	x  ремитировать, переводить, 
    пересылать


2. Before reading the text answer the following questions: 

     1. What is the main function of so-called discount houses?
     2. In what way do the discount houses earn money?

Dotted about the City, but mostly close to the Bank of England are the eleven discount houses. These relatively small City businesses make their living by borrowing money from those who have it to spare and investing it in various easily liquidated paper assets. In particular, they finance the Government by buying its Treasury bills each week. To the Bank of England this «covering» of the weekly Treasury bill issue by the discount houses is a useful service. The quid pro quo of this arrangement is that the Bank of England will act as «lender of the last resort» to the houses, if it so chooses, or buy paper assets from the houses to provide them with cash when they can't obtain it elsewhere.
To understand the role of lender of last resort it is necessary first to have grasped the extremely delicate nature of the discount houses' busi​ness. Practically all the money which they invest has itself been lent to them. What is more, most of it will have been lent to them for very short periods of time like a week or even overnight, or else it will be subject to recall at very short notice. Using this sort of money, the houses purchase bills and even bonds in the open market, some of which might not be repurchased or redeemed from them for months or years. This practice is known as «borrowing short and lending long» and can be hazardous. Should those who have lent to the houses recall their money, the houses would have some difficulty getting it back in a hurry. On any given day, each house will find some of its assets falling due for repayment and will also receive new loans, but it quite often happens that the proceeds of these transactions are insufficient to provide for all the calls that are made that day by those who have lent to the house. It is then that the Bank may help in one of a variety of ways. In par​ticular, it may offer to buy back some Treasury bills to provide the necessary money, or it may lend the required sum charging at least the minimum lending rate. This rate is defined as the lowest rate at which the Bank of England will lend and is fixed each week a little above the Treasury bill rate for that week.
The chief sources for cash for the discount houses — often known collectively as the discount market — are the banks, particularly the commercial banks. These are the ordinary High Street banks with which we are all familiar. Their business requires them to hold a certain pro​portion of the money which the general public has deposited with them in a liquid form, that is in the form of cash or some assets which can be turned into cash quickly and without losing its value. For example, a building or something like that is not a liquid asset because it takes time to sell, a quick sale can only be achieved if the owner is prepared to see it go at a knock-down price. Loans to the discount market are ideal from the point of view of the commercial or any other type of bank. They can be at an agreed rate for an agreed period, although it can be for as short as they like, in which case the houses call them «fixtures», or they can be simply «at call», again at an agreed rate, and then they can be withdrawn whenever the lender needs them. An im​portant part of the job of the money manager in a discount house is to make si ire that he has the right balance between fixtures and call money. If there is a general trend in the market for rates of interest to rise so that borrowers have to pay more this week than last and will have to pay more next week than this, it is in the interests of the house to persuade institutions to lend to it for fixed periods. Otherwise call money will be quickly withdrawn and offered back to them again at a higher rate! Similarly, when the rate in the market is rising, the houses them​selves take care not to make too many long-term loans, the rate of interest on which will soon fall below the general market rate. The houses that can judge best which way things will go make the greatest profit.
Exercises:

1.  Answer the following  questions:
1.   On what terms is the money lent to the discount houses?
2.   How do the discount houses invest the money lent to them?
3.  Why can the practice known as «borrowing short and lending long»
  be hazardous?
4.   In what circumstances does the Bank of England act as «lender of

       last resort»?
5. Why do commercial banks lend money willingly to the discount
       houses?
6.    What are «fixtures» and «call money»?

7.   What must the money manager in a discount house do to make the
   greatest profit?

2.  Choose the best answer:
      1.
«to clear items of exchange at par» means:
a)  to exchange checks between banks at their face value,

b)  to make profit out of exchanging check between banks.

      2.
«commercial papers» in the U.S.A. are:
a)  business letters,

b)  short-term obligations of industrial companies.

      3.
«a quotation on listed stocks» is:
a)  making a bid for stocks accepted for sale on a stock exchange,

b)  a statement of the current price of stocks accepted for sale on a
           stock exchange.

      4.
 «to endorse a check with recourse» means:
a)  to be legally responsible for making payment of the amount due,

b) to endorse in such a way that the party which endorses it must make payment if the other party to the transaction refuses pay ment.

       5. «to be held liable for the amount» means:
a)  to be the party to whom a payment is made,

b)  to be required to make payment.

       6. «to be subject to recall at very short notice» means:
a)  the money is lent on the condition that it will be returned any time,

b)  the money is lent on the condition that the lender will call up the
               borrower first.

        7. «borrowing short and lending long» means:
a)  small amounts of money are borrowed and large amounts of money                 

               are lent,

b)  money is borrowed for short periods and lent for longer ones.

3.   Say what is true and what is false. Correct the false sentences: 
1. Correspondent banks make a collection charge on any item of ex​change from their central banks.
2. Central banks seldom advise correspondent banks on their invest​
ments, like commercial papers and short-term debentures.

3.  Every bank which handles an item of exchange endorses it with re​
course.

4.  Federal taxes are paid into the United States Treasury.

5. Commercial banks and industrial banks must be members of the Fed​
eral Reserve System.

6.  All the money which the discount houses invest has been lent to them.

7. The proceeds of daily transactions carried out by a discount house
are sufficient to repay the calls made any day.

8.  Minimum lending rate is the same as the Treasury bill rate.

9.  Your car is your liquid asset.

10.If rates of interest are on the increase, banks are willing to lend
money for fixed periods.
4.  Fill in the gaps:
The central banking system of the United States is called
 …….It dif​fers from that of most other countries' …….  in that it consists not of one bank but of twelve  ……… and some twenty four branches under the con​trol of the Federal Reserve Board in Washington. The Federal Reserve Banks perform a lot of services for ………    Checks flowing through the System are cleared at ……. These checks are endorsed in such a way that the parties who endorse them must make payment if the other …... to the transaction refuse …….. The checks are …….
The Federal Reserve Banks assist their
banks in many other ways. For instance when their cash …….. becomes low, the Federal Reserve Banks will ac​
cept from them any notes that can be sold below their value at matu​
rity. They will accept any notes that can be ……..They also help in the ……. of new bonds to replace ones that have matured.
Text II
Before you read 

    Discuss these questions.
1    What kinds of bank accounts are offered by the banks in your country?

2    What is a mortgage? How do people usually arrange and repay their

      mortgages?

3    Do you think bank customers are happy with the way their bank accounts 

      and mortgage accounts are handled? What could be done to improve the

       system?
Virgin's new account gathers all the elements of the personal finance jigsaw into one complete picture, explains Roger Anderson

Most people will spend most of their life owing other people money. They do not realise that they can save money (sometimes quite a lot) by consolidating their income, savings and debts into a single bank account.
This,  of course,  is  not the traditional way that people run their personal finances,  with  salaries going into one account, savings into another and a completely different arrangement to pay off the mortgage.
The One account allows you to put your savings and borrowings together, keeping the cost of your borrowing to a minimum.
When you open a One account,  you negotiate an overall borrowing facility that can represent as much as 95% of the value of your home. Thus a couple with a £100,000 house - and needing an 80% mortgage - 25 might set up a loan facility of £95,000, giving them an additional £15,000 to call on when required.
Once the lending facility has been agreed, you can dip into it whenever you want and, equally important, pay it off however you choose. You must satisfy the bank that you will have repaid the debt by the end of an agreed term, such as 25 years. The main proviso is that you must have repaid the debt by the time you retire. 

Your salary must be paid into the account and you must pay interest  (which is calculated daily) at a current rate. At the same time, the One account is run like an ordinary bank account (you get a chequebook and bank cards and there are no restrictions on the number of withdrawals).
On the face of it, only a fool would put his money into one bank earning interest at, say 6%, and then borrow the same amount from another bank at 10%. But this is precisely what most people are doing - they are funding mortgages at rates much higher than they are getting for their savings. And for much of the time, they are not getting any interest at all on money in their ordinary bank accounts.
Most borrowers have little choice about how to manage mortgage debt, other than to pay regular amounts prescribed by the lender. If they want to pay off capital early, they find that some lenders charge for this, while many lenders will not credit any extra capital repayments until the year end. This means that for most of the year interest is being charged as if for a loan that is bigger than the one that actually exists. Take, for instance, a mortgage of £60,000, repayable over 25 years at an interest rate of 8.55%. Your typical loan repayments would be £490 a month. If, however, your repayments were taken into account the moment they were made, you could repay your loan 11 months early, saving more than £5,000.
Where you can really start eating into your debt is by having your salary paid into your mortgage account. As salaries rise - and you can afford to repay more of your debt - the term of what, traditionally, would have been a 25-year mortgage can be cut quite dramatically.
Exercises:
1.   Use  an appropriate form  of each word in the box to complete the text below.
	          Loan       owe            debt            borrow          repay          lend


Joe took out a  _loan__  so that he could buy a car. The car cost £10,000 and the bank agreed to __________  him £8,000. about a year later, joe lost his job and started to worry about his ________. How could he _______ it with no salary coming in? Out of the £ 8,000 that he had originally ________, he still ________ more than £ 5,000.

2.    Find a word or phrase in the text that has a similar meaning.
        1  ongoing opportunity to get extra credit without asking the lender (para 4)
            __facility____
2  period of time in which a loan must be repaid (para 5)
  t___________

3   rate of interest which is set at the present time (para 6)
  с___________    r _________
4  action of taking money from your bank account (para 6)
  w __________
5  money which you deposit with a bank, which earns interest for you (para 7)
  s ___________
6  if you can do this, you are able to pay for something because you have enough  

    money (para 9)
    a ___________

3.    Choose the best explanation for each of these words and phrases from the text
       1
consolidating (line 6)
a)  putting everything together  

b)  making everything more secure

       2
call on (line 27)
a)  to be available

b)  to be agreed by telephone

       3
dip into it (line 29)
a)  take all of it at once

b)  take part of it at any time

       4
main proviso (line 35)
a)  the main point

b)  an important restriction

5  on the face of it (line 47)
a)  it seems obvious

b)  at the present time

6  prescribed (line 62)
a) fixed

b) suggested

       7
eating into (line 80)
a)  rapidly reducing

b)  gradually reducing

4.   Match these verbs and nouns as they occur in the text.
1 payoff -
a) interest

2 earn
         b) your finances
3 set up
     c) a mortgage
4 run
d) a loan facility
5.    Use an appropriate phrase from Exercise D to complete each of the sentences.
1 He
of 8% on his account.

2 She wanted to start her own business, so she asked the bank to ………..


3 She lost her job and with no regular income it was difficult to …………


4 He was an accountant, so it was not surprising that he was good at ………..

6.     Find a word in the text that has a similar meaning.
1 salary (para l)   income
2 total (para 4)

3 extra (para 4)

4 pay into (an account) (para 8)

5 pay off (a debt) (para 8)

7.    Over to you

1 Imagine you are a representative from the bank offering the One account. Summarise the key aspects of the One account as if explaining it to a potential customer.
2 Give your opinion about the One account. Would you choose this type of account to help you run your finances?

3 Imagine you are a potential customer. Make a list of questions you would like to ask about the One account. Write a letter to your bank asking them to answer your questions.
Раздел II
TEXTBANK 

Part A
Methods of Payment
Compared to selling in the domestic market, selling abroad can cre​ate extra problems. Delivery generally takes longer and payment for goods correspondingly can take more time. So exporters need to take extra care in ensuring that prospective customers are reliable payers and that payment is received as quickly as possible.

In the first and in the last analysis, payment for exports depends on the conditions outlined in the commercial contract with a foreign buyer. As explained previously, there are internationally accepted terms designed to avoid confusion about cost and price.

The way exporters choose to be paid depends on a number of factors: the usual contract terms adopted in an overseas buyer's country, what competitors may be offering, how quickly funds are needed, the life of the product, market and exchange regulations, the availability of foreign currency to the buyers, and, of course, whether the cost of any credit can be afforded by the buyer or the exporter.

There are four basic methods of payment providing varying degrees of security for the exporter: l)payment in advance,

2) open account,

3) Bills of Exchange,

4) Documentary Letter of Credit.

1. Payment in advance.
Clearly the best possible method of payment for the exporter is payment in advance. Cash with order (CWO) avoids any risks on small orders with new buyers and may even be asked for before production begins. However, this form of payment is extremely rare in exporting since it means that an overseas buyer is extending credit to an exporter — when the opposite procedure is the normal method of trade.

Variations in this form of payment are cash on delivery (COD) where small value goods are sent by Post Office parcel post and are released only after payment of the invoice plus COD charges.

2. Open account.
An exporter receives the greatest security of payment from cash with order or from cash on delivery. At the other extreme payment on open account offers the least security to an exporter. The goods and accompanying documents are sent directly to an overseas buyer who has agreed to pay within a certain period after the invoice date — usually not more then 180 days. The buyer undertakes to remit money to the exporter by an agreed method.

The open account method of payment is increasingly popular within the EEC because it is simple and straightforward. 70 per cent of UK exports are paid for under open account terms. It saves money and procedural difficulties but the risk to the exporter is obviously greater. It is only successful if an exporter trusts the business integrity and ability of an overseas buyer, something that has probably been established through a sustained period of trading.

A variation of open account payment is the consignment account where an exporter supplies an overseas buyer in order that stocks are built \« quantities sufficient to cover continual demand. The exporter retains ownership of the goods until they are sold, or for an agreed period of time, after which the buyer remits the agreed price to the exporter.

However, a large proportion of export contracts cannot-be settled by payment in advance or by open account, particularly with sales outside the EEC. So parallel with the development of international trade throughout the world, the trading community has developed methods of payments which involve the transfer of documents for exported goods using the international banking system — with the aim of speedily settling export transactions at minimum risk to exporters and to overseas buyers.

Bill of exchange

An exporter can send a bill of exchange for the value of the invoice of goods for export through the banking system for payment by an overseas buyer on presentation. A bill of exchange is legally defined as "an unconditional order in writing, addressed by one person to another, signed by the person giving it, requiring the person to which it is addressed to pay on demand or at a fixed or determinable future time a certain sum of money, to or to the order of a specified person, or to the bearer".

In other words an exporter prepares a bill of exchange which is drawn on an overseas buyer, or even on a third party as designated in the export contract, for the sun» agreed at settlement.

The bill is called a sight draft if it is made out payable at sight i.e. "on demand". If it is payable "at a fixed or determinable future time" it is called a term draft, because the buyer is receiving a period of credit, known as the tenor of the bill. The buyer signs an agreement to pay on the due date by writ ing an acceptance across the face of the bill.

By using a bill of exchange with other shipping documents through the banking system, an exporter can ensure greater control of the goods, because until the bill is paid or accepted by the overseas buyer the goods cannot be released. Conversely the buyer does not have to pay or agree to pay by some agreed date until delivery of the goods from the exporter.

An exporter can pass a bill of exchange to a bank in the UK. The UK bank forwards the bill to its overseas branch or to a correspondent bank in an overseas buyer's country. This bank, known as the collecting bank, presents the bill to whomever it is drawn upon, for immediate payment if it is a sight draft, or for acceptance if it is a term draft. This procedure is known as a clean bill collection because there are no shipping documents required. Clean bill collections have become more popular, particularly in some European countries where the method is also used in internal trade. Also such collections provide more security than open account terms if there is some doubt about a buyer's financial status.

However, it is more likely that bills are used in a documentary collection method of payment. In this case, an exporter sends the bill to the buyer through the banking system with the shipping documents, including the document of title to the goods, i.e. an original bill of lading. The bank then releases the documents on payment or acceptance of the bill by the overseas buyer.

An exporter can even use the banking system for a cash against documents (CAD) collection. In this case only the shipping documents are sent and the exporter instructs the bank to release them only after payment by the overseas buyer. This method is used in some European countries whose buyers often prefer CAD to a sight draft if the exporter insists on a documentary collection for settlement of the export contract.

In all the methods of payment using a bill of exchange, a promissory note can be used as an alternative. This is issued by a buyer who promises to pay an exporter a certain amount of money within a specified time.

It is even possible to send the documents and bill of exchange directly to an overseas buyer's bank, by-passing the UK bank. This system of direct collection is widely supported by US banks, but it dispenses with the help of the U K bank whose aid can be invaluable if something goes wrong in the collect ion. For example, there could be excessive shipping delays so that a buyer may refuse to accept or pay a draft on presentation. In this situation the UK bank can act as the exporter's agent by arranging the warehousing of the goods or their reshipment, or even disposing of them at auction to recoup any outlay.

An overseas buyer may deliberately default on a term bill or just go bankrupt. In either case the UK bank can arrange legal action or act on instructions to initiate protests i.e. engage a notary public in the buyer's country to deliver a "notice of dishonour" to the defaulter, thus preparing a likely settlement in favour of the exporter if matter have to go to court.

Documentary letter of credit

By sending documents through the banking system in a documentary bills collections, both an exporter mid an overseas buyer have some degree of security in completing the commercial contract. But a more secure method of carrying out the transaction is by a documentary letter of credit. This documentary letter of credit when transmitted through a bank, usually in the exporter's country, becomes the means by which the exporter obtains payment.

The necessary documents, correctly completed, are presented to a bank by the expiry date of the credit. If the terms of the credit are met an exporter can receive payment from a UK bank. The buyer is in effect providing the exporter with immediate payment in return for a guaranteed assurance from a reputable bank that the export documents required to deliver the goods have been completed to the bank's satisfaction.

Documentary credits may be revocable or irrevocable. A revocable letter of credit is rather rare nowadays because it means that the terms of the credit can be cancelled or amended by an overseas buyer at any time without prior notice to the exporter. Most letters of credit are irrevocable, which means that once a buyer's conditions in the letter have been agreed by an exporter, they constitute a definite undertaking by the buyer's bank and cannot be revoked without the exporter's agreement.

UK banks advise letters of credit i.e. on presentation of documents required in a letter of credit, they send them for collection and payment by the issuing bank of an overseas buyer. The letter of credit in this situation is only as good as the strength of the overseas bank involved. An exporter's advising bank undertakes no responsibility itself to pay the exporter.

Even better security is achieved if the irrevocable letter is confirmed by an advising bank in the UK. Then the UK confirming bank stands fully in place of the issuing bank abroad, and provided all the terms and conditions of credit are fulfilled by an exporter, payment is assured by the banking system without recourse, i.e. without further call on the exporter. So when an exporter has negotiated in the contract with the buyer for a confirmed irrevocable letter of credit then security of payment, as far as humanly possible, is achieved.

But whether or not the credit is confirmed it is essential that the exporter checks the credit terms immediately to make sure they are compatible with the commercial contract made with the buyer. In dealing with documentary credits the bank is concerned only with the documents to be presented and not with the goods or services involved.

Documentary credits may provide for payment at sight or for acceptance of a term bill of exchange by either the issuing bank in a buyer's country or the correspondent bank in the UK.

Remitting the Money

There are several ways that a remittance from an overseas buyer can be transmitted to an exporter. An exporter's most important consideration is the speed at which this can be done — the quicker it is achieved the better an exporter's cash flow and the less the cOst of any finance that may have to be raised to carry out an export contract.

In the contract where payment is on open account terms, payment by a cheque from an overseas buyer might seem the simplest method. But there are several disadvantages. The cheque will normally be drawn on the buyer's overseas bank in that national currency. So an exporter could be subject to a loss when the foreign currency is exchanged into sterling: there could be delays due to exchange controls in a buyer's country; there could be postal delays; and there may be delays while the exporter's UK bank clears the cheque with the overseas buyer's bank.

Payment could be made by a banker's draft. An overseas buyer's bank issues a cheque in favour of an exporter to be drawn on a bank in the UK. Exchange control problems in the buyer's country are avoided, but there could still be delays in the post and in clearances between the exporter's UK bank and any other banks in the chain of remittances.

The most common form of non-documentary payment for exports is by mail transfer (International Money Transfer). An overseas buyer instructs a bank in the buyer's country to transfer an amount of money to an exporter's UK bank by airmail, and in due course, the exporter receives payment. Unfortunately this can be a slow process. However, the UK exporter's bank branch can assist the exporter in reducing to the minimum any delays in mail transfers.

Although at first sight more expensive, a most effective way of making an international payment, because of the time saved, is by telegraphic transfer (Express International Money Transfer) or bank cable. Money is transferred by coded inter bank telex and as long as the exporter makes it clear to the overseas buyer exactly which bank and account in the UK the remittance should be made to, the exporter should receive very speedy payment through the system.

Delays in remittance can cost money, even cancelling out the profit in any contract, especially when the exporter is paying interest on any financing or the exporter's cash flow is severely affected. So it is worth the exporter consulting the UK bank about remittance procedures in open account contracts. The exporter should generally ask the overseas buyer to remit to a specified UK bank branch by telegraphic transfer. If the export business warrants it, the exporter can consider opening bank account to collect funds and transfer them in bulk to the UK by telex at regular intervals.

In a new development, major banks including Midland have set up a computer system for inter-bank transfers called SWIFT, the Society for Worldwide Interbank Financial Telecommunications. SWIFT can achieve same-day transfers between banks which are linked to the system.

Whether exporting companies are large or small, they have to rely on specialists to achieve the most efficient (and therefore least costly) method of receiving payment. It is here that banks can make one of their most important contributions to export business.
Short-term Export Finance

However skilled a company is at selling goods overseas and whatever its size, exporting can, because of delays in receiving payment, seriously deplete cash flow and to that extent reduce profitability, unless the exporter arranges special finance.

An exporter often has to allow credit terms to an overseas buyer, to cover the time not only needed to transport the goods, but also the period of production, sometimes of years in the case of large-scale projects or heavy machinery exports. In addition, there can be delay between payment by an overseas buyer and the actual receipt of funds by an exporter.

Types of finance. There are two types of export credit. Under supplier credit an exporter allows credit terms to an overseas buyer in the sales contract and then obtains finance to cover these terms from a UK bank. With buyer credit a UK bank provides finance direct to an overseas buyer, or an approved borrower, so that an exporter can be paid immediately on shipment of the goods. If the finance is with recourse, it means that an exporter is liable for any balance of funds the buyer does not repay to the lender. If the finance is without recourse, an exporter is not responsible to a lender for any default by a buyer.

Short-term finance. The first obvious method of financing export sales is through an exporting company' s existing overdraft facility with its bank. It is clearly very simple and convenient to finance al! the elements of the export contract (purchasing, manufacturing, shipping and credit) by simply overdrawing within the facility and replenishing the account with payments received from an overseas buyer.

As business increases it is unlikely that an exporter can finance sales entirely from an overdraft, patricularly as borrowing in this way may be more expensive than other forms specifically designed for export credit.

Advance against bills. One form of short-term finance for the exporter is to obtain an advance of funds from a UK bank against the face value of a bill of exchange drawn by an exporter on an overseas buyer under the terms of the export contract. The exporter sends the bill to the bank which advances an agreed percentage of the value to the exporter immediately and undertakes to present it to the overseas buyer for collection. If the buyer does not pay the UK bank for the bill then the bank has recourse to the exporter for the loss.

An advance against a bill is made only when unaccompanied by any transport documents relating to the exported goods i.e. it is a clean bill collection. The bank charges interest for the credit period of the loan and fees for the collection operation.

Negotiation of bills. Obtaining an advance against bills is useful only when a limited amount of extra finance is required, the rest being covered by existing resources. If an exporter requires more finance in the short-term, an alternative method is to establish a facility for bill negotiation. The exporter's bank agrees topurchase bills (usually accompanied by the shipping documents) on presentation. The bank may even simply purchase the documents under a cash against documents collection. The bank then sends the bills for collection to the overseas buyer and reimburses itself when the buyer pays. If the buyer defaults, the bank has recourse to the exporter, charging interest for the credit period any collection fees. A cheaper rate of interest is available to exporters holding ECGD
 insurance, and normally the exporter assigns the ECGD policy over to the bank as security. Acceptance credits. There are various merchant banks, members of the Accepting Houses Committee, which accept a bill of exchange drawn by an exporter on any of its members. This bank bill, as it is called, can be discounted (i.e. sold for its face value less a discount charge) in the money market to one of the discount houses that specialise in this business.

The sale proceeds are credited to the exporter and when the bill matures, (he bank pays it and debits the exporter's account for the amount plus an acceptance commission. Alternatively the exporter can draw another bill on the bank to be accepted and simply pay the difference between the face value of the maturing bill and the sale proceeds of the new one. A company can choose when to draw funds by gauging when there is the best discount rate in the money market, instead of being tied to overdraft rates of interest with a bank. Normally only the larger exporter uses this service.

Documentary acceptance credits. With a confirmed irrevocable letter of credit an exporter can receive finance immediately on presenting to the UK confirming bank a bill of exchange and the documents required under the terms of the credit. The bank can accept a term bill for extended periods which the exporter can then discount with any bank for cash. Any cost is charged to the exporter unless it has been arranged for the overseas buyer to bear costs.

Factoring. If export turnover is sufficiently large, an exporter may - find it easier to shift the problems of collecting the payment for completed orders over to organisations that specialise in the task of debt collection and trade finance.

An exporter can sell trade debts to a factoring company, usually a subsidiary of a major clearing bank. In return the exporter receives up to 80 per cent of the face value of the debts. The factoring company handles the sales accounting and carries out the task of collecting the debts from overseas buyers. The factoring company regularly monitors sales ledgers for the exporter. When the factoring company receives payment it credits the exporter with the 20 percent balance, deducting an amount for service charges. I f the overseas buyer defaults on a debt, there is no recourse to the exporter. The factoring company still pays the remaining 20 per cent, less charges, on the due date. Because of this a factoring company makes an agreement with an exporting company only after examining closely the standing of the company and the reliability of an overseas buyer, and indeed of the buyer's country.

A factoring company may be prepared to buy the goods destined for an overseas buyer for cash. The exporter then acts as the factor's agenl, delivering the goods and collecting the proceeds. If the buyer does not know that the exporter has raised finance through a factoring house to export the goods, it is called undisclosed factoring. The exporter still deals directly with the buyer for payment of debts.

Short-term Export Finance

Confirming house. A confirming house is effectively an agent for an overseas buyer. The confirming house, acting for a buyer, places an order with an exporter and deals directly with the exporter to complete the contract. In this way there is no overseas credit risk or financial burden for the exporter, because the confirming house gives short-term credit to the overseas buyer who pays a commission for the services provided. A specialised form of confirming house is a buying house which makes purchases in the UK for overseas department stores.

Export finance house. If an exporting company sells only occasional large value capital or semi-capital goods abroad it may be better for it to use an export finance house to handle an overseas contract. An export finance house is particularly useful in coordinating finance when an overseas buyer is supplied by several companies, none of which wishes to take the major responsibility for arranging the finance for the contract. The export finance house provides cash to the exporter on shipment and credit to a buyer. It handles the credit assessment of a buyer, takes out any necessary insurance, and if a buyer defaults there is no recourse to the exporter. The export finance house is able to take the risk of providing and managing export credit in foreign currencies, relieving its UK customer of these burdens.

Export houses. Export orders are not directly financed by export houses. They buy products from an exporter, acting either as an export merchant, i.e. buying and selling goods overseas, or as an export agent where an exporter receives payment for goods upon shipment and the export agent provides credit to the overseas buyer, promotes the goods abroad, holds stocks in the UK, and even acts as an export sales department.

Short-term ECGD-backed finance. In addition to those sources of short-term finance already mentioned, the UK government's Export Credits Guarantee Department (ECGD) guarantees finance for exports for periods normally up to two years.

ECGD does not itself credit to the exporter because it is an insurance agency. But it provides a guarantee to the exporter's bank to reimburse it if any overseas buyer defaults on payment. With this guarantee the bank can finance the exporter's business at preferential rates of interest.

There are two ECGD bank guarantees for short-term export finance: one covering business where the method of payments is bills of exchange or promissory notes (the Bills or Notes Scheme); and the other for business transacted on open account terms (the Open Account Scheme). The exporter decides how much finance is likely to be required at any one time and applies to ECGD for a guarantee to be given to a bank for this amount. When ECGD has indicated its willingness to issue a guarantee for this amount, the bank issues to the exporter a facility letter which outlines the terms and conditions under which finance is avail​able. The facility is on a "revolving credit" basis and is renewable annually. ECGD charges the exporter a premium for the bank guarantee.

Before agreeing to provide a bank guarantee, ECGD requires an exporter to sign a recourse agreement which ensures that ECGD can turn to the exporter for payment if it has to pay sums to the exporter's bank under the guarantee. The exporter then makes a counter claim on ECG D under the comprehensive short-term insurance already obtained.

Bills or notes scheme. The bills or notes guarantee covers finance for contracts with credit terms of less than two years. Normally an exporter must have held an ECGD comprehensive insurance policy for an acceptable period, which could be as much as 12 months.

The exporter presents a bill of exchange to the bank together with documentary evidence that the goods have been exported from the UK and a warranty which confirms that the exporter has complied with the basic ECGD insurance cover. The bank then makes an advance of 100 per cent of the face value of the bill or note, excluding any interest element.

Until the bill is accepted by the overseas buyer, the bank has recourse to the exporter. After it is accepted the bank has recourse to ECGD and not to the exporter. Sight bills are always with recourse while promissory notes are not. The bank deducts a small fee per item at the time of the advance, takes its normal commission for collecting the bills or notes, and charges interest at a margin above its base rate on a day basis. On receiving the proceeds of the collection the bank reimburses itself for the advance made to the exporter.

Open account scheme. The bank advances funds to the exporter up to the total value of the invoice against a promissory note issued in favour of the bank, assuming the note does not go over a credit limit agreed when the facility was established. If the overseas buyer defaults and the exporter cannot honour the promissory note, the bank claims from ECGD, which in turn has recourse to the exporter. Funds can be advanced for up to six months from date of shipment to the overseas buyer.

Medium term export finance
Medium-term finance. An exporting company may find with some contracts that it needs credit for periods longer than two years, which is normally the limit for financing exports by methods so far described. Where credit is required for more than two years, there are other options, the most important of which are described below.
Leasing. Where there is a large item of capital equipment involved, an exporter may find it more beneficial to sell the product to a leasing company which then provides it to the overseas buyer on a lease agreement. The exporter receives immediate payment from the leasing company without further recourse.

Installment finance. An exporting company can also finance its export order by arranging hire purchase for an overseas buyer, either through a finance house in the buyer's country or through a UK finance company purchasing the goods from the exporter outright and receiving installments from the buyer through an overseas finance company.

Merchant banks. Merchant banks have traditionally specialized in arranging medium and long-term export finance. In addition by using their associates and other close banking connections abroad, they are able to advise on and arrange finance for the exports of other industrialized countries under their own national schemes.

Merchant banks can also arrange Eurocurrency loans of all types. Eurocurrency loans are often required to cover the front-end finance, i.e. normally the financing of down payments by buyers for large projects abroad. For certain projects it is sometimes possible to arrange other types of finance e.g. equity participations, co-financing loans from international development agencies or aid funds. In suitable cases arrangements can be made for medium-term, fixed-rate finance in the Eurobond markets by way of private placements or public offerings of bonds to finance major overseas projects. Alternatively it is sometimes possible to issue floating-rate notes which provide medium-term finance at floating interest rates but subject to a minimum fixed rate.

All or some of these elements can be combined to give a complete package which can provide up to 100 per cent of the financing of acceptable projects.

Security for the finance normally involves government, bank or other first class guarantees. However, in appropriate cases it is possible to secure the loan and to service the debt from future project income. A merchant bank can act as agent or trustee for all the lenders in a particular package. In this way it becomes the sole point of contact between borrowers and lenders throughout the life of the credit facilities provided.

Forfaiting. Some UK banks offer a forfeiting service to companies exporting capital goods and requiring credit for periods up to seven years. With forfaiting, the bank purchases from an exporter bills of exchange or promissory notes signed by an overseas buyer at a certain discount.

If a buyer has arranged an aval i.e. unconditional guarantee for each bill or note from an internationally recognised major bank, then the exporter can receive finance from the UK bank at finer rates, without having to obtain ECGD-backed sources of finance.

Medium-term ECGD-backed finance. ECGD provides a specific bank guarantee to a bank to finance export credit terms of two years or more. The finance is covered by bills of exchange drawn on the overseas buyer or by promissory notes in favour of the exporter. To obtain a bank guarantee, an exporter must have ECGD insurance, usually the supplemental extended terms or specific cover.

Once bills have been accepted on behalf of an overseas buyer and confirmed as valid by a bank abroad there is no recourse to the exporter. Evidence of shipment and an ECGD warranty are required in the same way as for short-term guarantees.

Contracts with a minimum value of £1 million can be financed in foreign currency, usually US dollars or Deutsche-marks. Interest is payable at a preferential rate, depending on the length of credit and the particular country of the overseas buyer. The UK bank charges a commitment fee. Contracts with buyers in EEC countries are not eligible.

An exporter must, at the earliest possible moment in contract negotiations, check that ECGD is willing to provide insurance cover and a specific bank guarantee, and at the same time check with the U K bank for its agreement in principle to provide the finance, given ECGD backing.

Pre-shipment finance is also available on contracts of over £1 million, subject to certain limitations imposed by ECGD.

Medium term export finance
Buyer credit. For the larger or more complex contracts it is often the best course for the finance to be provided in the form of a loan direct to an approved borrower who is not necessarily the buyer in the country concerned, rather than to an exporter.

Single project finance. Buyer credit financing facilities are provided with the support of a guarantee from ECGD which enables the bank to advance a large proportion of the finance at fixed and preferential rates of interest. It is available on contracts for capital goods and related services with a value greater than £1 million, provided that the buyer is not an EEC country. As a general rule, the facility covers 80 per cent of the UK content but a proportion of local costs also can sometimes be included. The balance of the financing is expected to be provided by the buyer and this can be very often arranged by a bank as a separate loan on commercial terms.

The interest rate for financing guaranteed by ECGD is usually not only lower than the ruling commercial rate but is also fixed for the entire period of the loan which is particularly important for larger projects.

As well as the supply contract between an exporter and an overseas buyer, a buyer credit involves three separate agreements: a loan agreement between the lending bank and the overseas buyer or borrower; a guarantee agreement between ECGD and the lending bank; and a premium agreement between ECGD and the exporter.

A loan agreement is concluded between the bank and an ECGD-ap-proved overseas borrower. This provides for funds to be paid to an exporter on presentation of documentation specified in the loan agreement (which confirms that the sum claimed is due for payment).

If the supply contract allows, it is possible under the loan agreement for funds to he paid to an exporter before delivery or at different stages of a project's progress and execution.

The loan agreement also states the conditions to be met before finance is made available and sets out arrangements for payment of interest and repayment of principal. It also includes provisions for default under the agreement; any arbitration and termination of the supply contract; and, where appropriate, insurance. All bank commissions and fees arising from the agreement are payble by the overseas borrower.

It is essential that an exporter approaches ECGD and a bank at an early stage of negotiations with an overseas buyer so that they can indicate the conditions for any support, including the credit terms and the interest rate.

How buyer credit works is illustrated on the next pages.

Lines of credit. Buyer credit facilities are usually provided in support of a single export supply contract, but it is also possible to extend credit to an overseas buyer by providing a single loan facility to cover a number of separate supply contracts. This is the line of credit arrangement. A line of credit can take two distinct forms.

A general purpose line of credit covering a number of different requirements of capital goods not related to a specific project — is usually negotiated by a UK bank with a bank or other financial institution in the overseas country concerned. The need for a line of credit is determined after prior discussion between interested parties in both countries. The banks concerned then publicise the line of credit to potential exporters.

A project line of credit — by definition confirmed to a specific project — is often established by the main exporter or contractor or by an overseas buyer.

The finance available under lines of credit is normally 80 to 85 per cent of the contract value. 10 per cent (sometimes less) of each contract price is usually paid directly by an overseas buyer within 30 days of signature of the contract and further direct payments made on apro-rata basis according to the value of each shipment to the buyer.

The length of credit will vary according to the contract value although general purpose lines of credit usually range between two and five years. ECGD stipulates a minimum contract value which can be as low as £10,000.

Midland Bank Group. Midland Bank, as a leading international bank, offers a full financing service to UK and overseas exporters. Overdraft facilities for exporting, advances against and negotiations of bills and documentary credit operations are readily available. Initial contact should be made with Midland's local bank branch or one of the International Division regional branches.

Midland Bank Group International Trade Services provides trade finance to UK and overseas exporters, including the negotiation of credit insurance where necessary. Its UK export finance house subsidiary is Midland International Trade Services (UK) Ltd.

Griffin Factors, part of Midland's Forward Trust Group, is a major UK export factoring company. Griffin is a member of Factors Chain International which links factoring companies in major trading nations, providing information and services for Griffin clients in several overseas markets.

Samuel Montagu and Co., Midland's international merchant bank, provides medium and long-term finance for exports, including Eurocurrency loans and bond issues, and equity and joint venture participations. Samuel Montagu is a member of the Accepting Houses Committee and conducts regular acceptance credits business.

Forward Trust Group can assist UK exporters of capital goods by arranging leasing operations through major leasing companies in many parts of the world. Through its membership of two international leasing associations, Ebiclease and Leaseclub, Forward Trust is in contact with major leasing companies to enable exporters to obtain prompt service and accurate information on the conditions of leasing for their overseas buyers.

Forward Trust has a growing instalment finance business with various major trading nations. Through its connections with EXFINTER (Export Finance International) it provides instalment finance of various kinds in several European countries. Forward Troust Group also coordinates all the factoring, leasing and instalment finance activities of Midland Bank Group.

Whatever the financial requirements of UK exporters, the various associated companies of Midland Bank Group can meet them, whether for a short or longer credit period, whether an exporter or a buyer receives it; and in whatever form it is needed.
Foreign Currency for Export

It is becoming more popular for exporters to accept payment for their orders in the currency used by their overseas buyers. There are several reasons for this. Some goods are traded internationally in one particular currency e.g. oil saJes in dollars. A buyer may traditionally prefer to price a „contract in a particular currency e.g. Latin American importers usually wish to be invoiced in dollars. Buyers are aware of the fluctuating nature of rates of exchange for major trading currencies and may prescribe contracts priced in a currency that they expect to depreciate before final payment. By quoting in this currency, an exporter may be able to gain an advantage over competitors unwilling to do likewise. If an exporter uses credit finance, the cost of borrowing may be cheaper in a foreign currency than in sterling.

However, an exporter must consider carefully the consequences of any invoicing contract in a buyer's currency. Payment of a foreign currency leaves an exporter open to an exchange risk e.g. an exporter may not receive full domestic currency value for an order if a buyer's currency has depreciated during the contract period. Moreover it is unwise to accept payment in a currency that is not freely convertible on the foreign exchange market. The exporter may end up with blocked accounts or with funds saleable only at a considerable discount.

Forward exchange market. An exporter can protect against any loss caused by fluctuating currencies during the sales contract period by taking out a forward exchange contract with a UK bank.

The exporter, invoicing a buyer in a foreign currency for payment at an agreed future date, sells those expected receipts to a bank in advance (i.e. forward) of the due date of payment. The bank agrees to buy at a pre-determined forward rate of exchange which varies according to the time of future delivery e.g. one, three or six months, or even longer. No money is exchanged at the time the forward contract is made, but under its terms the exporter is guaranteed a certain amount of domestic currency in place of the foreign currency sales proceeds, whatever fluctuations in the exchange-rate may take place between invoicing and payment by the buyer.

The forward rate varies from the spot rate i.e. the rate the bank is prepared to pay for foreign currency at any moment of time. The forward rate for selling the foreign currency may be at a premium i.e. it exchanges for more domestic currency than the spot rate, or it may be at a discount if it exchanges for less. The difference between spot and forward rates is determined by market forces — the most important of which is the difference in the prevailing interest rates being paid by banks for fixed deposits of the two currencies concerned.

A fixed forward contract binds an exporter to delivering the required foreign currency to the bank on the date of maturity of the exchange contract. If the buyer defaults on payment or government controls are imposed on the currency payment, the exporter must still deliver the required foreign currency amount. The exporter must purchase the required amount of currency at the spot rate to close the forward contract. This could be expensive since the rate of exchange used will be that applicable at the time of the spot purchase. However, if the delivery of the currency is delayed beyond the maturity date then the forward exchange contract can be extended — but possibly at some extra cost, depending on the forward rate for this additional period.

An exporter may still use forward exchange even when the date of payment by a buyer is in doubt, by entering into an option contract. Under this contract the exporter delivers the required amount of currency at a fixed rate at any chosen time between two agreed dates.

Foreign currency borrowing. It is increasingly common for many exporters to raise finance in foreign currency. An exporter can eliminate exchange risk by taking a loan in the same currency as that to be paid by an overseas buyer, so that fluctuations in the exchange rate cannot affect the exporter's expected receipts from the buyer. Moreover borrowing in a foreign currency may be cheaper than borrowing in sterling, depending on the relative interest rates prevailing.

Bills drawn in a foreign currency can usually be negotiated by a UK bank in a similar way to sterling bills. Foreign currency loans can help the exporter develop international business, whether for capital expenditure at home, overseas acquisition or for export credit, including front-end finance.

Various types of Eurocurrency loans are available to finance export business. They include fixed-rate loans where borrowing costs are predetermined, or floating-rate loans where the rate varies periodically according to market rates. As mentioned previously ECGD can provide guarantees for foreign currency export contracts and large projects.

Currency accounts. If an exporter has a continual flow of international business it may be preferable to open accounts in the currencies of the sales proceeds, instead of converting all of them into domestic currency.

The various balances can then be used to meet any expenses incurred in those currencies, while reducing commission fees incurred from dealings in the foreign exchange market.
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Part B
Trading on Teamwork

Team decision-making is fundamental to Schroders' investment philosophy. Fund manager Chris Rodgers explains how this helps him to select the right stocks for his portfolios.

Schroder fund managers such as Chris Rodgers are ultimately responsible for their funds' performance, but Schroders' framework of team decision-making ensures that all fund managers have access to the best research and ideas.

Economists and analysts from our offices world​wide contribute research and recommendations to investment committees, who set guidelines which are adhered to by all fund managers.

Rodgers sits on the International Asset Allocation Committee, which determines global targets for exposure to equities, bonds and cash. He is also on the UK Equity Strategy Team that sets specific guidelines that assist UK fund managers.

He explains: These include ways to control risk, and targets for investing in specific sectors, such as construction or pharmaceuticals. 'Within the guide​lines, Rodgers has discretion in choosing stocks for his own portfolios.

In the UK, two stock teams focusing on FTSE 100' and 250 companies, meet weekly. A Schroder equity analyst will present their unique research on a specific company before the team considers infor​mation and recommendations from external bro​kers. They subsequently discuss and grade stocks.

Rodgers' daily activities include studying research notes and writing fund performance reports for clients. Monitoring stock market movements and news is a continuous process - the UK dominates the morning while Wall Street tends to govern the afternoon's trends.

'The daily team meeting at 12.15 provides an opportunity to discuss the morning's events and share ideas. Analysts also give expert assessment of company results published that morning.'

When Schroders is interested in a specific stock, the relevant analyst will be asked to prepare a more in-depth note on the company. Rodgers adds: 'We may also arrange a meeting with the Managing. Director or Finance Director of the company.

'As Schroders is a large fund manager, we benefit from ready access to most of the companies that we wish to see. We discuss the changes directors are putting in place and how they will affect the perfor​in mance of the company in the medium to long term.' If Rodgers decides to buy or sell a stock, he'll talk to Schroders' dealing room: 'I don't execute the mar​ket business myself; that's a specialist and time-con​suming role. 'The dealers liaise closely, ensuring that the prices and quantities available are acceptable to him.

Like many of Schroders' fund managers, Rodgers trained with the company as an analyst, giving him invaluable experience in researching and assessing stocks. He says: 'It taught me to trust my own judge​ment. Now, as a fund manager, I have the confidence to take positions with certain stocks, even when the market consensus is less optimistic.

'It's only by going against the grain from time to time that you can add extra value to a client's port​folio over the long term.

How To  Send Money Overseas

Priority Payments

a) Priority payments are the fastest and most secure method of making an international payment. Consequently they are slightly more expensive than other payment methods. This type of payment should be used when speed of delivery is the most important factor. We also recommend this type of payment to the less well-developed countries of the world. Payments are sent by SWIFT, which is an electronic payment system, to any country in the world in sterling or any tradable foreign currency. If you instruct us to make a foreign currency payment we will use the prevailing exchange rate published in your branch on a daily basis. For high value payments we will obtain a rate for you from our International Banking Centre. We instruct a bank in the receiving country to inform the beneficiary, i.e. the recipient of the payment, that you have sent some money and:

· credit a specified bank account, or —

· pay the beneficiary at a specified address, or —

· hold funds for the beneficiary to collect upon production of a passport or 

    other means of identification.

b) The beneficiary should normally receive funds within three or four working days from the instruction leaving your branch. This timescale is dependent upon how much information you can provide regarding the beneficiary's banking arrangements and whether HSBC is in direct account relationship' with the beneficiary's bankers. In urgent cases these times can be improved upon if payment instructions are telephoned by your branch to the local International Banking Centre.

c) Your account will be debited on the day HSBC sends your payment overseas. A debit advice will be sent to you by your branch within three working days.

d)  The value date, i.e. payment date, is the date on which funds should be available to the beneficiary's bank to make payment to the beneficiary. HSBC can achieve same-day value in a few financial centres. Otherwise customers can expect payments to be made within three or four working days. Value may, however, be delayed if there are complications in the routing of payments or in overseas banking systems. AS A RESULT WE CAN GIVE NO GENERAL ASSURANCES ON THE ACHIEVEMENT OF VALUE DATES. YOU ARE THEREFORE ENCOURAGED TO DISCUSS YOUR NEEDS WITH BRANCH STAFF: THEY ARE THERE TO HELP YOU.

e) Once we have transmitted funds overseas it is almost impossible to cancel the instruction. Depending on the circumstances, HSBC will agree to such a request and will endeavour to retrieve funds. If we are successful in obtaining a refund, your account will be credited after deducting any expenses, which can be substantial.

f) HSBC's standard tariff is quoted in our booklet, 'International Tariff for Personal Customers' and can be paid by either yourself or the beneficiary. When HSBC transfers money overseas, the receiving bank may deduct charges from the payment before crediting the beneficiary. It is possible for you to pay the overseas bank's charge, thus ensuring the beneficiary receives the gross amount of the payment. However, you should be aware that some countries charge a percentage tariff with no maximum. Therefore it you were sending a high value payment it is possible that you could incur substantial overseas charges.
Schroder Japan Growth Fund plc

Though the uncertainty in Japan is far from over, ther are encouraging signs of recovery. Here, James Salter, manager of Schroder Japan Growth Fund pic, explains the fund's philosophy.

NTT DoCoMo

Sector Communications Market capitalisation ¥13,789bn 

Share price in 1998 ¥ 3.9m Share price in 1999 ¥ 7.2m

Our   analyst   reports   NTT Network (NTT DoCoMo) is a subsidiary of NTT (Nippon Telegraph and Telephone) that spun off the parent company in 1992 and is now the world's largest mobile phone operator, with 25 million subscribers in Japan. The company was listed on the Tokyo Stock Exchange in 1998. It raised ¥1.2 trillion from the issue, giving it a strong bal​ance sheet.

NTT DoCoMo is the only  carrier providing a nation-wide cellular service in Japan, and enjoys an impressive market share of 57.5%.

Mobile phone use is Japan  has rapidly expanded over the last three years, from 8% to 33% of the population. DoCoMo has been at the heart of this growth.

Short-term earnings pros​pects for the company look less exciting than those seen over the last three years. Market penetra​tion is already high and com​petitors are threatening to steal market share with a new service which achieves clearer voice quality. However, the launch of the next generation cellular sys​tem that will greatly improve data transmission capacity will bring the next growth stage to the company.

The share price has increased by 85% since last year. Even so, jKLthe company's share price remains attractive when com​pared to other international phone companies.

Benesse

Sector Services

Market capitalisation ¥542bn

Share price in 1998 ¥4,016


Share price in 1999 ¥10,200

Our analyst reports Benesse is the largest Japanese provider of correspondence education. It provides services to four million subscribers, to schoolchildren and adults. The company also operates language schools and a publishing business.

Despite little increase in the birth rate in Japan, Benesse's core business, correspondence education, has shown steady growth over several years. This has been achieved by increasing market share and developing niche areas.

Benesse management teams have carried out a programme of rationalisation that has helped to improve profitability. They are now embarked upon a structured programme to improve cash flow and return on assets.

Shares had fallen sharply in 1998 due to the poor outlook for small company stocks. But Benesse is very shareholder conscious and generates sub​stantial cash flow.

Inax Corporation

Sector Glass and ceramics 

Market capitalisation ¥205bn 

Share price in 1998 ¥677 

Share price in 1999 ¥863

Our analyst reports The company enjoys high market shares for a range of housing-related products such as interior and exterior building materials, bathrooms and wash units. The company is also cash-rich, plac​ing it in a strong position within its industry.

During 1998, the company announced an aggressive cost cutting programme, which included reorganising produc​tion and the closure of unprof​itable business lines. Furthermore, the company has taken an increasing interest in shareholders in recent years. 

The recovery of housing demand together with the com​pany's focus on cost cutting has attracted investors to the stock. The management team is proac​tive, cutting costs to improve profitability, in preparation for sales growth in the longer term. An economic recovery should mean that profits will recover strongly.

Profit from the prophets

Do analysts add value?

Stock market practice and acad​emic theory are sharply divided on this question. Investment banks and brokerage houses spend bil​lions of dollars a year analysing securities, presumably because they think it helps their clients generate superior returns. Yet if you believe, as most academics do, that markets are reasonably effi​cient, then investors cannot trade profitably on the basis of public information, such as analyst rec​ommendation, since all such data are instantly incorporated into share prices.

Several studies carried out in the late 1970s backed the academics by appearing to show that the average stock which has no analyst follow​ing it actually outperforms the average stock that does. However, new research by Brad Barber, a professor at the University of California, Reuvan Lehavy, an accounting professor at Berkeley, and two colleagues, shows a differ​ent picture. Not only is their study larger and more rigorous than any previous one, it suggests that fol​lowing analysts' share tips can be hugely profitable.

The four professors studied more than 360,000 recommenda​tions made by more than 4,000 US equity analysts between 1985 and 1996. Each stock was given a rat​ing - from one for a 'strong buy' to five for a 'strong sell' - based on the average advice of all analysts following it. The professors then constructed five portfolios, group​ing the highest-rated firms into one, the next best into a second and so forth. They then monitored their performance, with stocks moving between them as they fell in and out of favour.

The results surprised even the authors. The first portfolio of 'strong buys' earned an average annual return of 18.8 per cent over the eleven years, beating a stock market index of 14.5 per cent. The last portfolio of 'strong sells' underperformed dramatically, averaging only 5.8 per cent.

To give their research a practical application, the authors then pro​posed a trading strategy: buy the first portfolio, sell the fifth and you should generate an annual average return of 12.2 per cent.

Unfortunately there are two problems. The first is that the abnormal returns are most pro​nounced among small and medi​um sized firms, which stands to reason since these are less well fol​lowed, giving analysts more room to add value. For the few hundred largest firms, comprising 70 per cent of the US market's capitalisation, the study finds no reliable differences between 'buys' and 'sells'.

Second, to collect splendid returns requires a very active trad​ing strategy, turning over your' entire portfolio up to four times a year. The resulting transaction costs eat up virtually all of the extra return.

However, 'that does not make the research worthless,' says Professor Lehavy. Big institutions probably have lower transaction costs and could thus trade profitably. Even retail investors should buy highly recommended stocks and sell those out of favour. The billions spent on analysts seem a good investment after all.
Brazil's high rates bring recession

Brazil formally moved into recession at the end of last year as the high interest rate policy aimed at preventing a currency crisis caused the economy to show its worst annual record of economic growth since 1992.

Gross domestic product fell 1.89 per cent in the fourth quarter compared with the same period the year before, the second consecutive quar​ter of negative growth.

As a result, the economy grew by just 0.15% last year, the worst result since the 0.54 per cent decline in 1992 and down from the 3.68 per cent growth of the year before.

Interest rates were kept high throughout the fourth quarter. However, the govern​ment was forced to let the currency float in January, causing an immediate deval​uation of 38% against the dollar. With interest rates currently 39%, monetary pol​icy is now being kept tight to reduce the inflationary impact of the devaluation.

Economists are predicting a fall this year of between 3 and 6 per cent in GDP, although some believe the economy could start growing by the end of the year.

The government is fore​casting a trade surplus this year of $6-$7bn, compared to a deficit of $6.4bn last year.
Ukraine’s external debt servicing

Worries over IMF loan delay

Ukraine may be forced to renegotiate part of its external debt service if a loan from the International Monetary Fund continues to be delayed past March, said Mr.  Mitiukov, Ukraine's finance minister.

He said he was confident the Ukrainian government and the IMF would agree on continued payment of the loan next month, which has been held up since November because of Ukraine's failure to meet a number of conditions of the $2.2bn three-year credit granted by the IMF last August.

But, if continued payments could not be agreed on, 'we will be simply forced to begin negotiations with our external creditors,' he said

The Ukrainian government owes $1.9bn in external debt service this year, together with 1.5bn hryvna in payments on domestic treasury bills.
THAILAND ECONOMY

Trade surplus narrows

Thailand's trade surplus narrowed in January, a sign that exports - a key component of the economy - may revive in the coming months. The trade surplus in January was $816m compared with a surplus in December of $1.23bn. 

Exports fell 4.8 per cent compared with an 8.5 per cent decline a month earlier. Imports were also down 4.8 per cent year-on-year compared with a decline of 15.8 per cent in the previous month.

Economists say the bottoming-out of the crucial import figure - this is the first single-digit decline in more than a year - offers hope for exports later this year as Thailand's exportable goods traditionally have a high import content.

The central bank forecasts 4 per cent growth in exports this year. Imports must pick up and the trade deficit must narrow for that target to be reached.

Uganda ‘close to big hydroelectric deal’

AES, the US independent power company, says it is about to sign a deal to construct a $500m 250MW1 hydroelectric dam at Uganda's 5 Bujagali Falls, a project that would double the country's power supply.

The investment - East Africa's biggest - would show confidence in Uganda, at a time of concern at corruption and the potential cost of the military involvement in the Democratic Republic of Congo.

Uganda suffers from severe power shortages, which a recent World Bank study cited as a major impediment to investment. The government estimates that short​ages reduce GDP growth by 2 per cent a year.

The country's current energy source, the hydroelectric dam at Owen   Falls,   generates   only 180MW, 100MW below demand. But the picture is clouded by another project, a Norwegian-pro​posed facility at Karuma Falls, which would have a maximum capacity of 200MW. Uganda-based Norpak Power says the Karuma

Falls project would be cheaper, more flexible and have less impact on the environment. AES has been criticised in the local press over environmental concerns. Jim Adams, the World Bank country director for Uganda, said the Bank had been invited to pro​vide a report on the two projects. 

The analysis will include an environmental assessment, and an analysis of price and future demand. Initial estimates suggest that Uganda could not accommo​date both projects, and Mr. Adams said the World Bank would not consider any situations which would later require government subsidies.

Potential financiers are watch​ing developments closely.
Consortium to fund Croatian motorways

A consortium of international and domestic banks has agreed to pro​vide bridging finance for Croatia's ambitious motorway construction programme to close the gaps in the highway network between the Adriatic port of Rijeka and central and east Europe. The  loans,  totalling   €68.8m ($77.7m), open the way for work to begin on new sections of the €614m project to complete the 148km motorway between Rijeka, the main deepwater port, and the capital, Zagreb.

The new highway will also play an important role in accelerating the recovery of tourism along Croatia's Adriatic coast, which suffered badly during the years of war in former Yugoslavia.

The loans have been made to Autocesta Rijeka-Zagreb (ARZ), the state-owned company responsible for constructing the toll  motorway.

A consortium led by Deutsche Bank is providing a €43.3 million syndicated loan to act as bridging finance until the first stage of project finance totalling between 200 and €300m is completed during the first quarter of next year. An additional four year medium-term loan for DM50m has been agreed with Kreditanstalt fur Wiederaufbau, the German development bank. The syndicated loan has been provided at 80 basis points (0.8) over LIBOR (London Interbank Offered Rate) and for up to 12 months. 

The terms of the loan demonstrate the increasing readiness of commercial banks to return to lending in central Europe following the crisis in emerging market financing last year. The project expects to attract funding from the World Bank and the European Bank for Recon​struction and Development…
Manufacturing price falls fuel fears of deflation

After decades of battling with inflation, an unfamiliar danger could be threatening the UK econ​omy. Prices charged by manufacturers for finished goods have fallen over the 12 months to November.

Struggling against fierce com​petitive pressures, producers have had to cut prices faster than at any time in the past 40 years. Official data show output prices for manu​factured goods, excluding food, drink, tobacco and petroleum, fell 0.5% in the year to November, the sharpest slide since records began in 1958.

Falling output could tip the manufacturing sector into recession, some observers fear. If that were to happen, a contraction in manufacturing could hit other parts of the economy, causing con​sumer demand to shrink and driving overall prices lower.

Economists blame the drop in factory gate prices on economic weakness in Asia and the strength of sterling, which together have eroded the competitiveness of UK exporters   overseas   and  made imported goods cheaper. Domestic manufacturers have had to cut their prices to compete.

On available evidence, is defla​tion a problem for the economy? For the moment, there is little to indicate the possible wider conse​quences of falling output prices.  Recent economic data show 'defla​tion', or a decline in the general price level, is not yet present.

Overall, the continued strength of the retail and service sectors have been keeping the economy turning over - in spite of the iner​tia of the manufacturing sector. Consumer spending, for example, is still relatively robust, in spite of slowing in recent months. In fact, the annual rate of inflation for con​sumer spending on goods and ser​vices, excluding housing, was 1.9 per cent in November, higher than for all the other Group of Seven leading industrialised nations. Prices charged by retailers for clothing and shoes have fallen, but these goods represent only a fraction of total household spending. 'We're not at the stage where falling prices in manufacturing are having a big effect on demand,' said David Mackie, economist at J.P. Morgan.

Growth in the service industry also remains resilient, with the transport and communications sectors, key suppliers to manufacturers, enjoying strong demand. Services output rose 0.8 per cent in the third quarter of last year.

However, if deflation were to take hold, the cycle could intensify any decline and be difficult to stop. As the value of finished goods at the factory gate falls, returns on the investment made by manufac​turers to produce those goods would diminish. Companies would find it more difficult to cover the cost of borrowing and cut capital spending. If demand for plant, machinery and vehicles dried up, suppliers of business services in the transport, logistics and communications sec​tor would also suffer. If growth in real incomes slowed as a result and consumers became more con​cerned about potential job losses, then household spending could contract too, forcing producers to cut prices further.

But economists say this dark scenario is unlikely to happen.
Plenty of business for banks

Increasingly, big-ticket deals are being handled by foreign institutions

Switzerland is one of the world's most attractive M&A playgrounds. It has several world-class compa​nies with plenty of cash to spend on acquisitions and a rapidly restruc​turing corporate finance business.

Until a couple of years ago, the number of mega-deals could be .counted on the fingers of one hand. But the market took off after 1996. That was the day Sandoz and Ciba, Switzerland's second and third biggest pharma​ceutical companies, announced  they were joining forces to create Novartis. Until then, it had been unthinkable that two big Swiss companies, based in the same industry and city, would risk throwing thousands of people out 'N of work by merging.

The idea of one giant Swiss chemical company, or one global insurer, is no longer unimaginable. However, the Ciba/Sandoz press release sent shock waves through the Swiss banking establishment. It revealed that Morgan Stanley had served as bankers for Sandoz and J. P. Morgan had acted for Ciba. The only Swiss bank involved was UBS, and it was given the minor role of banker for the Swiss stock market. Until then, Swiss companies had relied on their Swiss bankers to manage their deals. The days when Switzerland's most powerful bankers dominated, the boards of Switzerland's most powerful companies are over. A banker's presence on a client's board could prevent an investment bank from winning new advisory y$ mandates.

The restructuring of Switzer​land's pharma and chemical indus​tries has probably led to more investment banking fees being gen-aerated over the past couple of years than had been earned in the past century. More recently, the restruc​turing has spread to the financial services sector and much of the lucrative advisory work has once again fallen to non-Swiss banks.

Growth's financial complications

A company that seeks to extend operations around the world needs new financial structures to match, says Martin Dickson

When Hoechst, the  Frankfurt-based  chemicals and drugs, listed its shares    the New York Stock Exchange, it was a symbolic acknowledgement  that a company which aspires to be global in operations must also be global in its approach to finance. 

Intensifying international competition and high domestic costs are forcing German businesses among  others - into radical restructuring and a much greater reliance on global securities markets. 

For funding their global ambitions, multinationals increasingly accept that to achieve the lowest cost of capital, they have to tap the international markets.

For many non-US companies, a vital element is an equity listing in the US, the world's most liquid and efficient market.

While most European compa​nies still focus traditional per​formance measures, US fashions are forcing them to look at new yardsticks, designed to measure the value they are creating for investors, such as total shareholder return (TSR).

If you're a global company, new valuation techniques  are just something you have to take on board,' says Nick Pasricha of Ernst & Young's corporate finance practice, 'because a proportion of your investors are subject to that influence.'

Dollar's boost

The dollar shot up against the euro on the back of employment data showing the US economy continuing to surge ahead.

Traders struggled to recall the last time that a piece of date rather than rumours of capital flows had moved the dollar, a tentative sign some degree of normality was returning to the markets. 

After rising nearly a cent in a few minutes after the data were released in the middle of the European session, the dollar consolidated its new position. At the end of London trading it closed at $1,155 against the euro, up from $1,167 the previous day.

But against the yen, the dollar ^remained unmoved by the data, evidence that many traders expect the dollar's next move to be fur​ther down against the Japanese currency.

In late afternoon in New York the dollar was trading at 1.1605 to the euro and 110.90 to the yen.

Yen drops on reports of US press
Rumours that the US administration was actively pushing Japan to loosen monetary policy knocked the yen sharply lower against the dollar yesterday.

Reports in the US press claimed that Washington was pressing the Bank of Japan to ease monetary policy, weakening the yen.

Despite a denial of this by Thomas Foley, the US ambassador to Japan, the yen dropped sharply lower against the dollar during the Asian trading session. It regained some of those losses in London trading hours, closing at ¥114.5, slightly lower than its close of ¥114.4 on Tuesday.

The yen also fell against the euro, closing down at ¥129.7.

Tietmeyer sparks euro profit taking

The euro gained against the dollar yesterday after Hans Tietmeyer, president of the Bundesbank, said he did not want to see the euro continue its present slide.

Mr Tietmeyer's comments gave the currency a rare boost, with traders looking to take profits on long dollar positions.

The euro gained nearly a cent yesterday from its low point of $1.08 on March 5th, closing in London at $1,088. But analysts said that the relief for the currency might be short​lived. Jane Foley, currency analyst at Barclays Capital in London, said the euro's gains were a natur​al response to recent lows, and in her view it would remain weak in the medium term. She expected the euro-dollar rate to react to key German unem​ployment data to be released 2 today, and to the US retail sales figures due on Thursday.

'I don't think the pace of decline at the moment is significant. And I don't think the ECB is worried  about the euro's downside yet, although if it moves sharply lower the ECB will probably move in to calm things down,' she said.

Раздел III
Англо-русский словарь
	Absorption
	- абсорбция / поглощение

	acceptance credit
	- кредит акцептный

	account days
	- дни расчетные

	account, credit
	- счет кредитный

	account, current
	- счет текущий

	account, income

and expenditure
	- счет доходов и расходов

	account, profit and loss
	- счет прибылей и убытков

	account, sales
	- счет продаж

	account, stated
	- счет зафиксированный

	accrued interest/charges
	- проценты, накопленные

  / начисленные / наросшие

	actual total loss
	-  убыток общий фактический

	address commission
	-  комиссионное 

   вознаграждение адресное

	adjustable-rate preferred shares
	- акции привилегированные с

   корректируемой ставкой 

   дивидендов

	administration expenses
	- расходы административные

	advanced notes
	- долговые 

   расписки предварительные

	air way bill
	- счет к оплате за авиаперевозку

	allotment note
	- записка о перечислении средств

	allotment of shares
	- распределение акций

	allowance, 

additional personal
	- скидка налоговая дополнительная

   личная

	amortization
	- списание задолжности

	application form
	- заявка

	appreciation
	- удорожание

	arbitrage
	- операции арбитражные 

	arrears of dividends
	- задолжность по дивидентам

	authorized capital
	- капитал акционерный,

  разрешенный к выпуску / 

  капитал авторизованный 

	average due date
	- срок погашения кредитного

  обязательства средний 

	bad debts
	- долги безнадежные

	bank account, deposit
	- счет банковский депозитный

	bank advance
	- ссуда под ценные бумаги

	bank bill
	-  билет банковский

	bank giro
	- система безналичных зачетов взаимных требований и обязательств   

	bank holding company
	- банковский холдинг

	bank holidays
	- день выходной официальный

	bank loan
	- заем банковский

	bank notes
	- банкноты

	bank overdrafts
	- овердрафты банковские

	bank reconciliation
	- выверка счетов банковская    

	bank statement
	- отчет банковский

	bank trust
	- трастовые операции банков

	bank, joint stock
	- банк акционерный

	bank: credit information
	- банк: информация для кредита  

	bank: savings account
	- банк: сберегательный счет  

	banker: disclosure of information by
	- банкир: раскрытие информации

	banker's cheque
	- чек банковский  

	banker's draft
	- тратта банковская

	banker's revocation of authority to pay chegues
	- аннулирование банком полномочий на оплату чеками

	bankrupt shareholder
	-  держатель акций обанкротившийся

	 bankruptcy
	- банкротство   

	bankruptcy, act of
	- банкротство: акт    

	bankruptcy: adjudication
	- банкротство: вынесение решения

	bankruptcy: application for discharge
	-  банкротство: заявление о

погашении долга

	bankruptcy: arrest of debtor
	- банкротство: арест должника

	bankruptcy: composition and arrangements
	- банкротство: компромиссное

соглашение и договоренности

	bankruptcy: creditors' first meeting
	- банкротство: первое собрание

кредиторов

	bankruptcy: debtor's property
	- банкротство: имущество должника

	bankruptcy, disclaimer in
	- банкротство: отказ      

	bankruptcy: duties of debtor
	- банкротство: обязанности должника

	bankruptcy: effect of discharge
	- банкротство: эффект погашения долга

	bankruptcy: partners
	- банкротство: партнеры

	bankruptcy petition
	- прошение о банкротстве   

	bankruptcy: proof of debts
	- банкротство: подтверждение долгов

	bankruptcy: provable debts
	- банкротство: подтверждаемые долги

	bankruptcy: public examination
	- банкротство: 

  государственная экспертиза

	bankruptcy: set-off
	- банкротство: противопоставление

	bankruptcy: statement of affairs
	- банкротство: отчет 

   по итогам ревизии

	bankruptcy: trustee
	- банкротство: попечитель

	bankruptcy:   unclaimed   funds   and   dividends   
	- банкротство: 

  невостребованные фонды 

  и дивиденды

	banks: open credit facilities
	- банки: 

  открытые источники кредитования

	bear market
	- рынок "медвежий

	bear raid
	- медвежья атака

	beneficial owner
	- собственник доходов

	bid
	- заявка на покупку

	bid price
	- курс покупателей

	 bill broker
	- маклер вексельный

	bill of exchange
	- вексель переводной

	bill of exchange: dishonour
	- вексель переводной: отказ в платеже

	bill of lading
	- коносамент/накладная транспортная

	bill of sale
	- закладная

	bill of sale, absolute
	- закладная безусловная   

	bill of sale, conditional
	- закладная условная

	bill of sight
	- расписка смотровая   

	bill of sufferance
	- разрешение не перевозку неочищенных от пошлин грузов

	bills discounting
	- векселей учет

	bills in set
	- векселя в комплекте

	bills payable
	- векселя к оплате

	bills receivable
	- векселя к получению   

	bin card
	- векселя к получению     

	bin card
	- карта складская

	black economy
	- экономика теневая

	blank bill
	- вексель бланковый

	bribe
	- взятка

	broker
	- брокер 

	brokerage
	- комиссионное 

   вознаграждение брокеру за 
   совершение сделки, брокераж

	broker’s line
	- линия брокерская

	buy at  best
	- покупать на лучших условиях

	callable bond
	- облигация отзывная

	callable preferred shares/

callable preferred stock
	- акции 

   привилегированные, отзывные

	called-up capital
	- капитал востребованный

	calls
	- требования об оплате

	capital
	- капитал

	capital  loss
	- потери капитала

	capital market
	- рынок капиталов

	capital profit
	- прибыль от капитала

	capital redemption reserve fund
	- фонд возврата капитала резервный

   

	capitalization of profit
	- капитализация прибыли

	carry-over day
	- день переноса

	case of need
	- отказ от оплаты векселя

	cash against documents
	- наличные против документов

	cash commodity
	- товары за наличные

	cash discount
	- скидка «сконто», скидка за платеж   

   наличными

	cash discount
	- скидка за досрочную оплату

	cash price
	- цена при продаже за наличные

	сents-off coupon
	- купон на скидку

	clearing house, bankers’
	- палата расчетная для банков

	commercial/documentary letter of credit
	- товарный/

  документальный аккредитив

	commercial paper
	- коммерческий вексель

	commission
	- вознаграждение комиссионное

	commission agent
	- комиссионер

	control accounts
	- счета контрольные

	controller
	- контролер

	controlling block of shares
	- пакет акций контрольный

	convertible preferred shares/

convertible preferred stock
	- акции привилегированные, 

   конвертируемые

	corporation tax
	- налог на прибыль корпораций

	cost accountant
	- бухгалтер-калькулятор

	cost of living index
	- индекс стоимости жизни

	cost price 
	- цена издержек

	cost, insurance and freight — c.i.f.
	- стоимость, страхование и фрахт

	cost, insurance, freight and interest — c.i.f.i
	- стоимость, страхование, 

  фрахт и процент

	courts of arbitration: international trade
	- суды третейские: 

   вопросы международной торговли  

	cover note 


	- свидетельство о 

   страховании временное

	cover of credit 
	- обеспечение кредита

	credit cards 
	 - карточки кредитные

	credit, limit of/ chedit celling 
	 - лимит (плафон) кредитный

	credit insurance 
	 - страхование кредита

	credit line 
	 - кредитная линия

	credit note 
	 - авизо кредитовое

	credit risk 
	 - риск кредитный

	credit sale agreement 
	 - соглашение о продаже в кредит   

	credit transfer 
	 - перевод кредита

	creditor-nation 
	- страна-кредитор

	cross rate 
	- кросс-курс

	crossing 
	- кроссирование   

	crossing: account payee 
	- кроссирование "на счет  получателя

	crossing: not negotiable 
	- кроссирование "без права передачи"   

	cum coupon 
	- оговорка "с купоном"

	cum new 
	-"с правом приобретения новых   

   выпусков"

	cum "dividend" and "ex dividend" 
	- "с дивидендом" или "без дивиденда"

	cumulated preferred stock 
	- акция кумулятивная

	currency availability 
	-  доступность валюты

	currency clause 
	- оговорка валютная

	currency of a bill 
	- валюта векселя  

	currency of payment 
	-  валюта платежа

	current account 
	- счет текущий   

	current assets 
	- активы текущие

	current liabilities 
	- обязательства текущие

	debenture capital/loan capital 
	-  капитал заемный

	debentures at a discount 
	- обязательства долговые со  скидкой

	debentures, re-issue of 
	- выпуск долговых 

  обязательств  повторный

	debit card 
	- карточка дебетовая

	debit note 
	-  авизо дебетовое

	debt funding 
	-  долги: консолидация

	debt management 
	-  управление долгом

	debt receivable 
	- задолженность дебиторская

	debt service ratio 
	-  коэффициент обслуживания долга

	debtor 
	-  должник

	deferred texation
	- налогообложение отсроченное

	deflation
	- дефляция

	del credere agent
	- агент “дель кредере”

	delivered at frontier
	- товар поставлен на границу

	direct/prime expenses/cost
	- издержки прямые

	direct taxation
	- налогообложение прямое

	discount (bills of exchange)
	- учет тратт

	discount broker
	-брокер, занимающийся учетными операциями

	discount houses
	- дома учетные

	discount rate
	- ставка дисконтная (учетная)

	discount securities
	- ценные бумаги со скидкой

	dissentient: purchase of interest
	- противники: приобретение акций

	distraint
	- наложение ареста на имущество

	distributive costs
	- издержки обращения

	dividend cover
	- дивидендное покрытие

	documents against payment-D/P
	- документы против платежа

	doubtful debts, provision for
	- резерв на покрытие сомнительных 

  долгов

	douceur
	- взятка

	elasticity of demand
	- эластичность спроса

	endorsement
	- индоссамент

	endorser
	- индоссант

	fixed assets
	- фонды основные

	fixed capital
	- капитал основной/капитал

  фиксированный

	fixed charges
	- издержки постоянные

	gross profit
	- валютная прибыль

	ground rents
	- рента земельная

	hedging
	- хеджирование

	hire purchase finance
	- финансирование продажи с оплатой в рассрочку

	hire purchase
	-  покупка с оплатой в рассрочку

	historical cost
	- стоимость первоначальная

	holder in due course
	- держатель векселя законный

	holding company
	- холдинговая компания

	hot shares/hot stock
	- акции “горячие”

	hypothecation, letter of
	- залоговое письмо

	increase of capital
	- прирост капитала

	indemnity
	- возмещение 

  убытков гарантированное

	independent broker
	- брокер независимый

	insolvency
	- неплатежеспособность

	instalment credit
	- кредит под покупку в рассрочку

	insurable interest
	- интерес страховой

	insurance
	- страхование

	insurance appraisal
	- оценка страховая

	interest risk
	- риск процентный 

	internal check 
	- проверка внутренняя

	International Bank for Reconstruction and Development
	- Международный 

  Банк реконструкции и развития 

	invoice
	- счет-фактура

	invoice discounting
	- счет-фактура: учет

	irrevocable under taking
	- обязательство произвести платеж,

  безотзывное

	issue date
	- дата эмиссии

	issued capital
	- капитал акционерный выпущенный

	issuing house
	- дом эмиссионный

	jerque
	- досмотр таможенный

	jerque note
	- таможенная запись

	jetsam
	- сброс

	job analysis
	- анализ работ

	job evaluation
	- оценка работ

	legal/lawful tender
	- средство платежное законное

	letter of authority
	- доверенность

	letter of credit
	- аккредитив

	letter of indemnity
	- письмо гарантийное

	letter of licence
	- письмо лицензионное

	letter of regret
	- письмо извинений

	letter of renunciation
	- письмо о денонсации

	liability
	- обязательство

	licence
	- лицензия

	licences: motor vehicles
	- лицензия на 

  самоходные транспортные средства

	life of contract
	- срок действия контракта

	limit of credit, credit celling
	- лимит (плафон) кредитный

	limited price order/limit order
	- распоряжение лимитное

	liquid assets
	- активы ликвидные/быстрые

	liquid ratio
	- показатель ликвидации

	liquidation
	- ликвидация

	loan capital
	- капитал заемный

	lombard rate
	- ставка ломбардная

	long
	- длина

	making up day
	- установление даты

	making up price
	- соглашение о цене

	management buy out
	- выкуп руководством

	merger
	- активация/поглощение/слияние

	mortgage bank
	- банк ипотечный

	mortgage rights of
	- права кредитора по закладной

	national debt 
	-  долг государственный

	national giro 
	-  жиросчета, система национальная

	natural monopoly 
	-  монополия естественная

	negative pledge 
	- обязательство негативное

	negotiable instrument 
	-  документ финансовый, переводной

	negotiable instruments 
	- оборотные документы

	net assets 
	- активы чистые

	net book amount 
	- сумма чистая по записям

  в бухгалтерских книгах

	net cash flow 
	-  чистое движение ликвидности

	net change 
	- чистое изменение

	net present value 
	- стоимость приведенная/стоимость 

   текущая/стоимость   

   дисконтированная чистая

	net price 
	-  цена чистая

	net profit 
	- прибыль чистая

	net weight 
	- вес чистый/масса чистая'

	netto price trading 
	- сделка по цене нетто

	new money 
	- новые деньги

	nominee shareholders  
	- акционеры-доверители

	notice of abandonment 
	- уведомление об абандоне

	notification 
	- нотификация

	offer 
	- предложение/оферта

	offer of shares for sale 
	- предложение акций на продажу

	offering circular/prospectus 
	- проспект эмиссии

	official quotations  
	- котировки официальные

	offset contract/deal 
	- сделка  офсет

	oligopoly 
	- олигополия

	open account 
	- счет открытый

	open cheque 
	- чек для получения 

  наличных денег/открытый чек

	open credit 


	- кредит неограниченный

	open general licence 
	- лицензия генеральная открытая

	open indent 
	- контракт открытый

	open market 
	- рынок открытый   

	operating leasing 
	- лизинг операционный

	operating profit 
	- прибыль от производственной  

  деятельности/ условно

  чистая прибыль

	operational research 
	- исследование операций

	option 
	- опцион

	option of exchange 
	- опцион валютный

	option to purchase 
	- опцион покупателя

	optional dividend 
	- дивиденд опционный

	options to purchase shares 
	- опционы на покупку акций

	order getter 
	- добытчик заказов

	overhead expenses 
	- расходы накладные/

  расходы косвенные

	overnight loan 

	-  ссуда однодневная

	ownership capital 
	- капитал личный

	paid letter of credit 
	- аккредитив денежный

	paid-up capital 
	-  капитал оплаченный

	paper profit 
	- прибыль бумажная

	paperless collection 
	- инкассо без документов

	participating preference shares 
	- акции 
  привилегированные, участвующие

	participating preferred shares 
	- акции привилегированные с 

   долей участия

	partner, general 
	- партнер главный/партнер активный

	partner, limited 
	- партнер коммандитный/

  партнер пассивный

	partner, nominal 
	- партнер номинальный

	partners, incoming and outgoing 
	- партнеры входящие и выходящие

	partnership 
	- товарищество

	partnership, limited 
	- товарищество с ограниченной  

  ответственностью/ товарищество  

  коммандитное

	passive bonds 
	- облигации беспроцентные

	patent 
	- патент

	pay day 
	- день ликвидационный

	payable to bearer 
	- вексель на предъявителя

	payable to order 
	- вексель с оплатой по распоряжению  

	payables 
	- документы расчетные

	payback period 
	- срок окупаемости  

	paying in book 
	- книга платежей

	payment for honour supra protest 
	- оплата опротестованного векселя  

  третьим лицом

	payment in advance 
	- платеж досрочный

	payment on account 
	-  платеж по счету

	payment order 
	- поручение платежное

	payment request 
	- требование платежное

	payroll 
	- ведомость платежная

	penalty clause 
	- штраф за неисполнение контракта

	percentage earnings 
	- доходы процентные

	percentage profit 
	-  ставка прибыли

	performance bond 
	- облигация под 

  исполнение контракта

	perishing of goods 
	-  порча товаров

	perpetual succession 
	- правопреемственность непрерывная

	perpetual debentures 
	- обязательства долговые бессрочные   

	perpetual inventory 
	- учет непрерывный

	personal loan 
	-  ссуда частному лицу

	petty cash 
	- деньги мелкие

	placing 
	- размещение

	plant purchase scheme 
	- система покупки предприятий

	ploughed back earnings 
	- доходы реинвестированные

	ploughed-back profit 
	- прибыль капитализированная

	portfolio investment 
	- инвестиция портфельная

	preferential debt 
	- долг преимущественный

	preferential debts, companies' 
	- долги компании преференциальные

	preferential tariff/preferential duty 
	- преференции внешнеторговые

	premium 
	- премия

	prestige pricing 
	- ценообразование престижное

	price 
	-  цена

	price сompetition
	- конкуренция ценовая

	price discrimination
	- дискриминация ценовая

	price limit
	- лимит ценовой

	price-earnings ratio — PER 
	-  соотношение "цена и доходы"

	prime costs 
	-  затраты прямые

	prime entry, book of 
	- книга первичного учета  

	prime rate 
	-  ставка базисная

	principal 
	- номинал

	procuration 
	-  доверенность

	professional valuation 
	-  оценка профессиональная

	profit center 
	-  центр прибыли

	profit margin 
	-  ставка прибыли

	prolongation of bill 
	-  пролонгация векселя

	promissory note 
	- вексель простой/

  долговое обязательство

	promoter's stock 
	-  акции учредительные

	promotional profit 
	-  прибыль учредительная

	proposed dividends 
	- дивиденды рекомендуемые

	prospectus 
	- проспект эмиссии

	proxy 
	- уполномоченный/доверенный

	purchase journal 
	- журнал учета закупок

	purchase tax 
	- налог на покупки

	qualified acceptance 
	- условный акцепт

	quality of bills of exchange 
	-  качество переводных векселей

	quoted investments 
	- котированные капиталовложения

	quoted price 
	-  котированная цена

	rack rent 
	-  рента разорительная

	rate of exchange 

	- курс валютный/курс обменный

	rate of turnover 
	- скорость оборота

	ratification of agents' contracts 
	-  ратификация агентских соглашений

	rating 
	-  рейтинг

	re-finance credits 
	- рефинансируемые кредиты

	realization account 
	- счет реализации

	receipt 
	-  расписка

	recourse agreement 
	- соглашение о регрессе

	redeemable preference shares 
	- акции 

  привилегированные, подлежащие  

  выкупу

	refinancing 
	- рефинансирование

	reinsurer 
	- перестраховщик

	reinsurance 
	- перестрахование

	reinvestment 
	- реинвестиции

	remitter 
	- ремитент/переводоотправитель

	renovation 
	- реновация основных средств

	rent 
	- плата арендная

	renting back 
	- аренда возвратная

	repayment 
	- погашение при неликвидности

	restrictive endorsement 
	- индоссамент ограниченный

	retained profit 
	-прибыль нераспределенная

	retention money 
	- деньги удержанные

	return on capital 
	- прибыль на капитал

	revaluation of assets 
	- переоценка стоимости активов

	revocable credit 
	- кредит отзывной

	revocable letter of credit 
	- аккредитив отзывной

	rigging the market 
	- искусственное взвинчивание 

  курсов ценных бумаг

	rights issue 
	- выпуск новых акций 

  для имеющихся акционеров

	risk aversion 
	- уклонение от риска

	risk management 
	- управление риском

	risk/venture capital 
	- капитал рисковый

	rollover credit 
	- кредит пролонгируемый

	sale of goods: risk 
	- продажа товаров: риск

	sale of goods: subsale 
	- продажа товаров: субпродажа

	sale of goods: title 
	- продажа товаров: право

  на имущество

	sales agent 
	- агент по продажей

	sales journal
	- журнал продаж

	sales representative 
	- представитель торговый

	scalp 
	- спекуляция мелкая

	scrip issue 
	- выпуск акций свободный

	searching the register 
	- инспектирование реестра

	second board 
	- рынок незарегистрированных акций

	second via 
	- второй экземпляр тратты

	 secondary distribution 
	- распределение 

  (предложение) вторичное

	secret profit 
	- доходы скрытые

	secret reserves 
	- резервы скрытые

	secured creditor 
	- кредитор, получивший обеспечение

	securitisation 
	 - секьюритизация

	security 
	- ценная бумага

	segmentation 
	- сегментация рынка

	self-liquidating 
	- самоликвидность

	seller's option 
	- опцион продавца

	sellers over 
	- превышение предложения 

  над спросом

	semi-variable costs 
	- полулеременные затраты

	set-off 
	- зачет взаимный   

	settlement day 
	- расчетный день

	severable contracts 
	- контракты раздельные

	share capital 
	- капитал акционерный

	share certificate 
	- сертификат акционерный

	share hawking 
	- торговля акциями

	shareholder 
	- акционер зарегистрированный   

	share/stock index 
	- индекс курса акций/

  индекс биржевой

	share premium 
	- надбавка к курсу акций

	share pushing 
	- "спихивание" акций   

	share register 
	- реестр акций

	share transfer 
	- трансферт по акциям

	share warrant 
	- акция на предьявителя/варрант

  на ценные бумаги

	shares, placing of 
	- акции: размещение

	shares: market value 
	- акции: рыночная стоимость

	shares: nominal value 
	- акции: номинальная стоимость

	shares: ordinary/common 
	- акции обычные

	shares held by subsidiaries 
	- акции дочерних компаний

	shares issued at discount 
	- акции, выпущенные со скидкой

	shares, deffered ordinary 
	- акции обычные с 

  отсроченным дивидендом

	shares, forfeiture of 
	- акции конфискованные

	shares, preference 
	- акции привилегированные  

	shares, preferred ordinary 
	- акции обычные с 

  фиксированным дивидендом

	shares, qualification 
	- акции квалификационные

	shell company 
	- холдинговая компания

	shipper 
	- отправитель грузов

	ship's report 

	- отчет корабельный

	shogun bond 
	- "шоган-облигация"

	short bill 
	- вексель краткосрочный

	short hedge 
	- хедж короткий

	short interest 
	- интерес в коротких позициях

	short interest 
	- доход от краткосрочных вложений   

	sight draft 
	- вексель на предъявителя

	simple interest 
	- проценты простые

	sola 
	- вексель в одном экземпляре

	sole-trader 
	- предприниматель единоличный  

	special endorserment 
	- индоссамент именной

	speciality debt 
	- долг, зафиксированный в договоре

	spin off 
	- "отпочкование"

	split capital 
	- капитал дробленый

	splitting shares 
	- дробление акций

	spot 
	- цена (курс) "спот"

	spot transactions 
	- сделка с наличным товаром

	spread 
	- спрэд

	stale cheque 
	- чек, утративший силу

	stamp duty 
	- сбор гербовый

	statute-barred debt 
	- долг просроченный

	stipend
	- жалованье

	stock dividend
	- дивиденд, 
  выплачиваемый акциями

	stock exchange 
	- биржа фондовая  

	stock option 
	- опцион участия

	stock valuation 
	- оценка товарных ценностей  

	stock-sales ratio 
	- соотношение "запасы — продажи"

	stockholder of record 
	- акционер зарегистрированный

	stop go 
	- "стоп — иди"

	subordinated debt 
	- долг подчиненный

	subsidy 
	- супсидия

	subvention payments 
	- субвенция

	sum insured 
	- сумма страховая

	supercargo
	-суперкарго

	surrender value 
	- стоимость выкупная

	swap
	- обмен ценностями “своп”

	swaps market
	- рынок “свопов”

	take-over bid
	- предложение о слиянии

	takeover
	- слияние

	takers in 
	- лицо, принимающее ценные 

  бумаги в репорт

	tariff offices 
	- бюро тарифные   

	tax deduction card 
	- карта налоговых удержаний

	tax incentives 
	- льготы налоговые

	tax reserve certificates 
	- сертификаты налоговые резервные  

	taxation of profits 

	- налогообложение прибылей

	taxation: income tax annual return 
	- налогообложение: 

  подоходный налог годовой   

	taxation: separate assessment 
	- налогообложение: 

  раздельное обложение

	taxation: taxable income 

	- налогообложение:

  налогооблагаемый доход

	teller 
	- кассир банка

	temporary exports 
	- экспорт временный

	tender : capital issues 
	- подписка: эмиссия ценных бумаг

	terminal costing 
	- издержки терминальные  

	third class paper 
	- обязательство денежное 

  третьего класса

	third party insurance 
	- страхование третьей стороны

	ticket day/pay day 

	- день ликвидационный

	time and motion study 
	- хронометрирование

	time bargain 
	- срок сделки

	time card 
	- карта хронометражная

	time charter 
	- чартер на срок

	tip 
	- информация конфиденциальная 

  о состоянии курсов акций на

  бирже   

	tolls 
	- сборы

	total assets 
	- стоимость имущества 

  общая/сумма активов

	trade bill 

	- тратта торговая 

	trade creditor 
	- лицо, 

  предоставляющее коммерческий  

  кредит

	 trade investments 
	- инвестиции торговые

	share trader 
	- брокер фондовой биржи

	trading profit or loss 
	- прибыль или убыток торговые

	transmission of shares 
	- передача акций

	trustee savings bank 
	- банк опекунский сберегательный   

	trusteeship 
	- соглашение о 

  выполнении доверительных функций

	turnover, disclosure of 
	- оборот: раскрытие

	uncalled capital 
	- капитал невостребованный

	underwriting house 
	- дом эмиссионный

	undisclosed factoring 
	- факторинг скрытый

	undistributed profit 
	- прибыль нераспределенная

	unearned income 
	- доход нетрудовой  

	unfunded debt 
	- задолженность краткосрочная

	unilateral 
	- одностороннее соглашение  

	unilateral contracts 
	-  контракты односторонние   

	unlimited company 
	- компания с 

  неограниченной ответственностью

	unlisted securities market 
	- рынок незарегистрированных акций

	unlisted shares/unlisted stock 
	- акции   незарегистрированные

	unload 
	- распродажа   

	unquoted investments 
	- инвестиции некотирующиеся

	unsecured creditors 
	- кредиторы, не получившие обеспечения

	unsecured loan stock 
	- капитал заемный необеспеченный    

	value 
	- стоимость

	value added 
	- добавленная стоимость

	value-added tax-V.A.T
	- налог на добавленную стоимость

	venture capital
	- капитал рисковый

	voucher
	- ваучер

	wasting assets
	- средства изнашиваемые


� ECGD — Export Credit Guarantee Department.





